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Name of issuer;

Fuego Fino, Inc.

Legal status of Issuer.
Form: Carporation
Jurisdiction of Incorporation/Qrganization:  FL
Date of organization:  5/10/2017

Physical address of issuer:
221 W Hallandale Beach Blvd,
#IIE

Hallandale Beach FL 32009

Weaks

= of izsuer

https:/fgfine.com

Namea of intermediary through which the offering will be cenducted:

Wefunder Portal LLC

CIK number of intermediary;

0001670254

SEC file number of Intermediary:

007-00033

CRD number, if applicable, of intermediary

283503

Current number of employees:

1

Most recent fiscal year-end: Prior fiscal year-end

Total Assets $89,212.00 $3,195.00
Cash & Cash Ecul $53.502.00 $3.195.00
Aceounts Receival $0.00 $0.00
Shart-term Debt: $31.190.00 50.00
Long-term Debt $0.00 $0.00
Revenues/Sal $16,600.00 $4,056.00
Cost of Goods Sold: $12,952.00 521.00

Taxes Paid: $3,449.00 $254.00
Net Income (555,381.00) ($2,329.00)

Select the jurisdictions in which the issuer intends to affer the securities

AL. AK, AZ, AR. CA, CO. CT. DE, DC. FL, GA HL ID. IL, IN, IA, KS, KY. LA, ME, MD,
MA, MI, MN, MS, MO, MT, NE, NV, NH, NJ, NM, NY, NC, ND, OH, OK, OR, PA, RI, 5C,
SO TN, TX, UT, VT, VA, WA, WV, W1, WY, B5, GU, PR, VI, 1V

Offering Statement

Respond to sach question in each paragraph of this oarl Set forth each question

and any notes, bul 2ot any instrections thereto, in their entirety. [ disclosure in

1se Lo sy guestion is responsive Lo une or more oiher guestions, it is not

1y 1o repeal Lhe digclosure. I a queslica or series ol questic is

1

able or the resporse s available else in the Forn rslats alil is

inapplicsble, include a cross relerence to the respunsive disclogure, or omit the

cuestion or series of questions.

Bo very aarafnl and precise in answering all questions. Give full and eomplate

anawers o that they are not misleading under the sircumstarces invalved. Do not

disenss any future perfarmance ar other anticipared event urless you have a

reasonab’e hasis to seleve that it will actizally acour within the fore ble future. I

any arswer recuiring signifieart informarion is materially inacourate, incomplete or

misleading, the Company, its management ard principal share

to investors hased on that infarmation.

THE COMPANY

1. Name of issuer,
Fuege Fino, Inc.

3. Has the issuer or any of its predecessors previously failed to comply with the ongoing
reporting requirements of Rule 202 of Regulation Growdfunding?

[ Yes

DIRECTORS OF THE COMPANY

4. Provide the follo:
status or periorr

ing information about each director (and any persons occupying a similar
g & similar function) of the issuer

in Year Joined as
Director Principal Oecupatian emaloyer Directar
Jessica Contreras Ch\gf Expoutive Fuego Fino, Inc 2017
Officer
Operations
Manager, Special
Kanisha Dennis Events and £5aeRSeatt 2017
Colleg
Community
Relations
” Lakeshore
Shahid Chisht Ad 2008
and chisnty viser Fundraising, LLC
Barbara Bickham Advisor WIF AX, LLC 2017

For three years of business experience, refer to Appendix D: Director & Officer
Work History.

OFFICERS OF THE COMPANY

5, Provide the followlng Information about each officer (and any persons occupying 2 similar
status ar parforming a similar function) of the issuer

Attirar Brsitinne Hair




Jessica Contreras CEQ 2017
Chief Marketing
Officer =007

Kanisha Dennis

For three years of business experience, refer to Appendix D: Director & Officer

Work History.
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PRINCIPAL SECURITY HOLDERS

5. Provide the name and ownership [evel of each person, s of the most recent practicable
date, who is the beneficial swner of 20 percent ar more of the issuer's outstanding voting

equity securities, calculated on the basis of veting powe
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BUSINESS AND ANTICIPATED BUSINESS PLAN

7.Describe in detail the businass of the issuer and the anticipated business plan of the issuer

For a description of our business and our business plan, please refer to the
attached Appendix A, Business Description & Flan
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RISK FACTORS

The U.S. Securities and Exchange Commission does not pass upan the merits of
any securities offered or the terms of the offering, nor does it pass upon the
accuracy or completeness of any offering document or literature.

These securities are offered under an from r
us. ities and o7 ission has not made an independent
1 that these ies are exempt from registration.

8. Discuss the material factors that make an investment in the issuer speculative or risky:

Growth of operations will depend on the acceptance of eur preducts and
consumer discretionary spending. The acceptance of our products by customers
is critically important to our success. Shifts in user preferences away from our
products, our inability to create alcoholic procucts that appeal to consumers, or
changes in our products that eliminate items popular with some consumers could
harm our business. Also, our success depends to a significant extent on
discretionary user spending, which is influenced by general ecanomic con

ons
and the availability of discretionary income. Accordingly, we may experience an
inability to generate revenue during economic downturns or during periods of
uncertainty, where users may decide to purchase beverage products that are
cheaper or to forego purchasing any type of alcohol, due to a lack of available
capital. Our product will be a mora expensive, higher end tequila catering to the
present premiumization trends that have been cbserved. Any material decline in
the amount of discretionary spending could have a material adverse effact en aur
sales, results of operations, business and financial condition. We cannot be certain

that the products that we offer will become, or continue to be, appealing and as a
result there may not be any demand for these products and our sales could
decrease, which would result in a loss of revenue. Additionally, there is no
guarantee that interest in our products will continue, which could adversely affect
our business and revenues. Demand fer products which we sell depends on many
factors, including: « the number of customers we are able to attract and retain
over time;

= the competitive environment in the tequila industry, as well as the alcaholic
beverage industry as a whole, may force us to reduce prices below our desired
pricing lavel or increase promotional spending which may hava an impact on
custamer perception; and

« the sbility to anticipate changes in user preferences and to meet customers’
needs in a timely, cost-effective manner;

All of these factors could result in immediate and longer-term declines in the
demand for the products we plan to offer, which could adversely affect our sales,
cash flows and overall financial condition. An investor could lose his or her entire
investment as a result.

We have limitad management rasources and are dependent on key axecutives.
We are currently relying on key individuals to continue our business and
operations and, in particular, the professional expertise and services of Jessica
Contreras, Chief Executive Officer, as well as key members of our executive

management team and others in key management positions. Our future success
depends in large part on the continued service of Ms. Contreras. If our officers
and directors chose not to serve or if they are unable to perform their duties, and
we are unable to retain a replacement qualified individual or individuals, this
could have an adverse effect on our business operations, financial cendition and
operating results if we are unable to replace the current officers and directors
with other gualified individuals.

We face substantial competition in our industry, including many new entrants inta
spirits and consclidation among beverage alcohol producers, wholesalers, and
retailers, could hinder the markating, sale, or distribution of our products.

In the Unitad States, we intend to sall our products either to distrioutors for resale
to en-premise venues and off-premise retail outlets er, in those states that contral
alcohol sales, to state gevernments who then sell them to end custemers and
consumers. In our nan-U.S. markets, we intend use a variety of route-ta-consumer
models - including, in many markets, reliance on others to market and sell our
products. In particular, in jurisdictions that control alcohol sales such as Canada,
we intend to sell our products to the provincial liquor control boards who then
sell them to end customers and consumers; and in other jurisdictions we intend to
sell our products utilizing the aforementioned distributor medel. Consolidation
among spirits producers, distributors, wholesalers, suppliers, or retailers could
create a more challenging competitive landscape for our products. Consolidaf
at any level could hinder the distribution and sale of our products as a result of

n

reduced attention and resources allocated to our brands both during and after



transition periods, because our brands might represent a smaller partion of the
new business portfolio. Expansion inta new product categories by ather suppliers,
or innevation by new entrants into the market, could increase competition in our
product categeries

Our competitors may respond to industry and economic conditions mare rapidly
or effectively than we do. Other suppliers, o5 well as wholesalers and retailers of
our brands, offer products that compeate directly with ours for shelf space,
promotional displays, and consumer purchases. Pricing (including price
promotions, discounting, couponing, and free goods), marketing, new product
introductions, entry into our distribution netwerks, and other competitive
behavior by other suppliers, and by wholesalers and retailers, could adversely
affect our sales, mardins, and business and financial results. While we seek to take
advantage of the efficiencies and opportunities that large retail custamers can
offer, they often seek lower pricing and purchase volume flexibility, offer
competing own-label products, and represent a large number of other competing
products. If the buying power of thesa large retail customers continues to
incraase, it could negatively affect our financial results.

Our industry requires the attraction and retention of talented employees
Success in the beverage industry, does and will continue to require the
acquisition and retention of highly talented and experienced individuals. Due ta
the growth in the market segment targeted, such individuals and the talent and
experience they possess is in high demand. There is no guarantee that we will be
able to attract and maintain access to such individuals. If we fail to attract, train,
maotivate and retain talented persennel, our business, financial condition, and
operating rasults may be materially and adversely impacted, which could result in
the loss of your entire investment.

We will depend on a limited number of suppliers of raw and packaging materials.
We rely upon a limited number of suppliers for raw and packaging materials used
to make and package our products. Our success will depend in part upon our
ability to successfully secure such materials fram suppliers that are delivered with
consistency and at a quality that meets our requirements. The price and
availability of these materials are subject to market conditions. Increases in the
price of our products due to the increase in the cost of raw materials could have a
negative effect on our business. If we are unable to obtain sufficient guantities of
raw and packaging materials, delays or reductions in product shipments could
occur which would have a material adverse effect on our business, financial
caondition and results of operations. The supply and price of raw materials used ta
preduce our products can be affected by a number of factors beyend our contrel,
such as frasts, droughts, other weather conditions, ecenomic factors affecting
growing decisions, and various plant diseases and pests, If any of the foregeing
were to oceur, no assurance can be given that such condition would not have a
material adverse effect on cur business, financial condition and results of
operations. In addition, our results of operatians are depandent upan our ability
to accurately forecast our requirements of raw materials. Any fallure by us to
acourately forecnst its demand for raw materials could result in an inability to
meet higher than anticipated demand for products or producing excess inventory,
either of which may adversely affect our results of operations.

The inharent uncertainty in supply/demand forecasting could adversely affect aur
business, particularly with respect to our aged products.

There is an inherent risk of forecasting imprecision in determining the quantity of
aged and maturing products to produce and hold in inventory in & given year for
future sale. The forecasting strategies we use to balance product supply with
fluctuations in consumer demand may not be effective Tor particular years or
praducts. There is an inherent risk of farecasting error in determining the quantity
of maturing stock to lay down in a given year for future consurmption as a result
of changes in business strategy, market demand and preferences, macroeconomic
conditians, introductions of competing products, and ather changes in market
caonditions. Any forecasting errar cauld lead to our inability to meet the abjectives
of our business strategy, future demand, or lead to a future surplus of inventory
and consequent write down in value of maturing stocks. If we are unable to
accurately forecast demand for our praducts or afficiently manage its inventory,
this may have a material adverse effect on our business and financial results.
Further, we cannot be certain that we will be successful in using various levers,
such as pricing changes, to create the desired balance of available supply and
consumer demand for particular years or products. As a conseguence, we may be
unable to meet consumer demand for the affected products for a period of time.
Furthermore, not having our products in the market on a consistent basis may
adversely affect our brand equity and future sales.

Changes in consumer preferences and purchases, and our zbility to anticipate or
react to them, could negatively affect our business results.

We intend ta operate as a branded consumer products company in a highly
competitive market, and our success depends on aur continued ability to offer
censumers appealing, high-quality products. Censumer preferences and
purchases may shift due ta a host of factors, many of which are difficult to
predict, including changes in economic conditions, demagraphic and social
trends; public health policies and initiatives; changes in government regulation of
beverags alcohol products; the potential legalization of marijuana use on a more
widespread basis within the United States or elsawhera which may cannibalize
alcohol sales; and changes in travel, leisure, dining, gifting, entertaining, and
beverage consumption trends. Consumers may begin to shift their consumption
and purchases of our premium and super-premium products, mere commanly
found in on-premise establishments, in favor of off-premise purchases. This
includes consumption at home as a result of various factors, including shifts in
social trends, proliferation of smoking kans, and stricter laws relating te driving
while under the influence of alcohol. Shifts in consumptian channels such as these
cauld adversely impact our profitability. Consumers also may begin to prefer the
products of competitors or may generally reduce their demand for brands
praduced by larger companies. Over the past several years, the number of small,
local distillerias in the United States has grown significantly. This is being driven
by a trend of consumers showing increasing interest in locally producad,
regionally sourced products. As many mere competitive brands enter the market,
it could have a negative impact on the demand for cur premium tequila brands. In
addition, we could experience unfavorable business results if we fail to attract
consumers from diverse backgrounds and ethnicities in the United States and in
our non-UW.S. markets. Demographic forecasts in the United States for several
years after 2017 indicate a slight decrease in the population segment aged 21 to
24; fewer potential consumers in this age bracket could have a negative effect on
industry growth rates and our business. To continue to succeed, we must

nticipate or react effectively to shifts in nics, consumer behaviar,
consumer preferences, drinking tastes, and drinking occasions.

There may be a detrimantal impact to our products’ acceptance if consumer
sentiment or perception towards Mexico, the jurisdiction our agave is sourced
from, declines.

If we otherwise fail to develop or implement effective business, portfolio, and
brand strategies, our growth, stock price, or financial results could suffer. More
broadly, if consumers shift away from spirits our financial results could be
adversely affected.

We believe that new praducts, line extensions, label and bottle changes, praduct
reformulations, and similar product innevations by bath our competitors and us
will compete increasingly for consumer drinking occasions. Product innovation is
a significant element of our growth strategy: however, there can be no assurance
that we will continue to develop and implemeant successful line extensians,
packaging, formulation or flavor changes, or new products. Unsuccessful
implementation or shortlived popularity of our product innovations could result in
inventary write-offs and other costs, reduction in profits from one year to the



next, and alse could damage cansumears’ perception of the brand family. Our
inability to attract consumers to our praduct innovations relative to our
competitors' products - especially aver time - could negatively affect our growth,
business, and financial results.

Costs or unavailability of materials could adversely affect our financial results, as
cauld our inability to abtain certain finished goods or to sell used materials.

Our products use materials and ingredients that we purchase from suppliers. Our
ebility to make and sell our products depends upon the availability of the raw
materials, product ingredients, finished products, wood, glass and PET bottles,
cans, bottle closures, packaging, and other materials used to produce and
package them. Without sufficient quantities of one or more key materials, our
business and financial results could suffer. For instance, only a few glass
producers make bottles on a scale sufficient for aur requirements, and a single
producer supplies most of our glass requirements.

Weather, the effects of climate change, diseases, and other agricultural
uncertainties that affect the martality, health, yield, quality, or price of the various
raw materials used in our products alse prasent risks for our business, including in
some cases potential impairment in the recorded value of cur inventory. Changes
in weather patterns or intensity can disrupt our supply chain as well, which may
affect productian operations, insurance costs and coverage, and the timely
delivery of our products.

Water is an essential compenent of our products, so the quality and quantity of
available water is important to our ability to operate our business. If droughts
become more common or severe, or if our water supply were interrupted for
ather reasons, high quality water could become scarce.

If the social acceptability of our products declines, or governments adopt policies
disadvantageous to beverage alcohol, our business could be adversely affected.

Qur ability to market and sell our products depends heavily on societal attitudes
toward drinking and governmental pelicies that both flow from and affect those
attitudes. In recent years, increased social and political attention has been
directed at the beverage alcohel industry. For example, there remains continued
attention focused largely on public health concerns related ta alcehol abuse,
including drunk driving, underage drinking, and the negative health impacts of
the abusa and misusz of beverage alcohol. While most people who drink anjoy
alcoholic beverages in moderatien, it is commonly known and well reported that
excessive levels or inappropriate patterns of drinking can lead to increased risk of
& range of health conditions and, for certain people, can result in alcohol
dependence. Some academics, public health officials. and critics of the alcohol
industry in the United States, Europe, and other parts of the world continue to
seek governmental measures to make beverage alcohel more expensive, less
available, or more difficult to advertise and promote. If future high-quality
scientific research indicated more widespread serious health risks asscciated with
alcohol consumption - particularly with moderate consumption - or if for any
reason the social acceptability of beverage alcohal were to decline significantly,
sales of our products could decrease.

Significant additional labeling or warning requirements or limitations on the
availability of our products could inhikit sales of affected preducts.

Various jurisdictions have adopted or may seek to adopt significant additional
product labeling or warning raquirements o limitatiens on the availability of our
products relating to the content or perceived adverse health consequences of
soma of our products, Savaral such labaling regulations or laws reguire warnings
on any product with substances that the state lists as potentially associated with
cancer or birth defects. Our products already raise health and safety concerns for
some regulators, and heightened requirements could be impesed. If additional or
mare severe requirements of this type become applicable to one or more of our
major products under current or future health, envirenmental, or other laws or
regulations, they could inhibit sales of such products.

We will probably depend en a small number of large retailers for a significant
portion of our sales. Food and beverage retailers in the U.S. and other markets
have been conselidating, resulting in large, sophisticated retailers with increased
buying power. They are in a better position to resist our price increases and
demand lower prices. They also have leverage to require us to provide larger,
mere tailored promational and product delivery programs. If we and our bottlers
and distributors do not successfully provide appropriate marketing, product,
packaging, pricing and service to these retailers, our product availability, sales
and margins could suffer,

We may depend on third party manufacturers for a portion of our business. A
portion of our sales revenue may be dependent on third party manufacturers that
we do not control. The majority of these manufacturers’ business comes fram
praducing and/or selling either their own products or our competitors’ products.
As independent companies, these manufacturers make their own business
decisions. They may have the right to determine whether, and to what extent,
they manufacture our products, our competitors’ products and their own
products. They may devote more resourcas to other products or take other
actions datrimental to our brands. In most cases, they are able to terminate thair
manufacturing arrangements with us without cause. We may nead to increase
support for our brands in their territories and may not be able to pass on price
increases to them. Their financial condition could also be adversely affected by
conditions beyond our control, and our business could suffer as a result.
Deteriorating economic conditions could negatively impact the financial viability
of third party manufacturers. Any of these factors could negatively affect our
business and financial performance.

Failure of third-party distributors upon which we rely could adversely affect our
business. We will rely heavily on third party distributors for the sale of our
products to retailers. The loss of a significant distributor could have a material
adverse effect on our business, financial condition and results of operations. Our
distributors may also provide distribution services to competing brands, as well as
larger, national or international brands, and may be to varying degrees influenced
by their continued business relationships with other larger beverage companies.
Qur independent distributors may be influenced by a large competitor if they rely
on that competitor for a significant portien of their sales. There can be no
assurance that our distributors will continue to effectively market and distribute
our products, Tha loss of any distributar ar the inability to replace a poorly
performing distributor in a timaly fashion could have a material adverse effect on
our business, financial condition and rasults of operations. Furthermore, no
assurance can be given that we will successfully attract new distributors as they
increase their presence in their existing markets or expand into new markets.

Substantial disruption to preduction at eur manufacturing and distribution
facilities could occur. A disruption in production at our beverage manufacturing
facility could have a material adverse effect on our business. In addition, a
disruption cauld occur at any of our other facilities or those of our suppliers,
bottlers or distributors. The disruption could occur for many reasons, including
fire, natural disasters, weather, water scarcity, manufacturing problems, disease,
strikes, transportation er supply interruption, government regulation,
cybersecurity attacks or terrorism. Alternative facilities with sufficient capacity or

bilities may not be ilakle, may cost jally more or may take a
significant time to start production, each of which could negatively affect our
business and financial performance.

We will most likely be subject to seasonality related to sales of our products. Our
business is subject to substantial seasonal fluctuations. Accordingly, our operating
results may vary significantly frem quarter to quarter. To date, we have not
generated any revenues.

We rnav fail to complv with avelicable aovernment laws and reculations. We are



subject to a variety of faderal, state and local laws and regulatiahs in the U.S.
These laws and regulations apply to many aspects of our business including tha
manufacture, safety, labeling, transportation, advertising and sale of our products.
Viclations of these laws or regulations in the manufacture, safety, labeling,
transportation and advertising of our products could damage our reputation
and/or result in regulatory actions with substantial penalties. In addition, any
significant change in such laws or regulatiens or their interpretation, or the
introduction of higher standards or more stringent laws or regulatiens, could
resultin increased compliance costs or capital expenditures. For example,
changes in recycling and bottle deposit laws or special taxes on our beverages
and our ingredients could increase our costs. Regulatory facus on the health,
safety and marketing of beverage products is increasing. Certain federal or state
regulations or laws affecting the labeling of our products, such as California’s
“Prop 65, which requires warnings on any product with substances that the state
lists as petentially causing cancer or birth defacts, are or could become
applicable to our products

We face varicus operating hazards that could result in the reducticn of our
operations.  Our operations are subject to certain hazards and liability risks faced
by beverage companies that manufacture and distribute alcoholic progucts, such
as defective products, contaminated products and damaged products. The
occurrence of such a problem could result in a costly product recall and serious
damage to our reputation for product quality, as well as potential lawsuits.
Althaugh we maintain insurance against certain risks under various general
liability and product liability insurance policies, no assurance can be given that
our insurance will be adequate to fully cover any incidents of product
contamination or injuries resulting from our operations and our products. We
cannot assure you that we will be able to continue to maintain insurance with
adequate coverage for liabilities or risks arising from our business operations on
acceptable terms. Even if the insurance is adequate, insurance premiums could
increase significantly which could result in higher costs to us.

Litigation and publicity concerning product quality, health and other issues could
adversely affect our results of operations, business and financial condition. Our
business could be adversely affected by litigation and complaints from customers
or government authorities resulting from product defects or product
centamination, Adverse publicity about these allegations may negatively affect
us, regardless of whether the allegations are true, by discouraging customers
from buying our products. We could also incur significant liabilities, if a lawsuit or
claim resuits in a decision against us, or litigation costs, regardless of the result.
Further, any litigation may cause our key employees to expend resources and
time narmally devoted to the operations of our business.

Risks Related to our Intellectual Property It is difficult and costly to protect our
proprietary rights. Qur commercial success will depend in part on abtaining and
maintaining trademark protection and trade secret protection of our products
and brands, as well as successfully defending these trademarks against third-
party challenges. We will only be able to protect our intellectual property related
to our trademarks and brands to the extent that we have rights under valid and
enforceable trademarks or trade secrets that cover our products and brands.
Changes in aither the trademark laws or in interpretations of trademark laws in
the U.5. and other countries may diminish the value of our intellectual property.
Accordingly. we cannot predict the breadth of claims that may be allowed or
enforced in our issued trademarks or in third-party patents. The degree of future
protection for our proprietary rights is uncertain because legal means afford only
limited protection and may not adequately protect our rights or permit us to gain
or keep our competitive advantage.

We rnay face intallactual proparty infringement claims that could be time-
consuming and costly to defend, and could result in our loss of significant rights
and the assessment of treble damages. From time to time we may face
intellectugl property infringement, misappropriation, or invalidity/non-
infringement claims from third parties. Some of these claims may lead to
litigatien. The outcome of any such litigation can never be guaranteed, and an
adverse outcome could affect us negatively. For example, were a third party to
succeed an an infringement claim against us, we may be required to pay
substantial damages (including up to treble damages if such infringement were
found te be willful). In addition, we could face an injunction, barring us fram
conducting the allegedly infringing activity. The outcame of the litigation could
require us to enter into a license agreement which may not be under acceptable,
commercially reasonable, or practical terms or we may be precluded from
obtaining a license at all. It is also possible that an adverse finding of infringement
against us may require us to dedicate substantial resources and time in
developing non-infringing alternatives, which may or may not be possible. In the
case of diagnostic tests, we would also need to include non-infringing
technologies which would require us to re-validate our tests. Any such re-
validation, in addition to being costly and time consuming, may be unsuccessful.
Finally, we may initiate claims to assert or defend our own intellectual property
against third parties. Any intellsctual property litigation, irrespective of whether
we are the plaintiff or the defendant, and regardless of the cutcome, is expensive
and timeconsuming, and could divert cur management's attention from our
business and neaatively affect our operating results or financial condition.

We may be subject to claims by third parties asserting that our employees or we
have misappropriated their intellectual property, or claiming ownership of what
we regard as our own intellectual property. Although we try te ensure that we,
aur employees, and independent contractors do not use the propristary
information or know-how of others in their work for us, we may be subject ta
claims that we, our employees, of independent contractors have used or disclosed
intellectual property in violation of othars’ rights. These claims may cover a ranga
of matters, such as challenges to our trademarks, as well as claims that our
employees or independent contractors are using trade secrets or other
proprietary information of any such employee’s former employer or independent
contractors. As a result, we may be forced to bring claims against third parties, or
defend claims they may bring against us, to determine the ownership of what we
regard as our intellectual property. If we fail in prosecuting or defending any such
claims, in addition to paying menetary damages, we may lose valuable intellectual
property rights or personnel. Even if we are successful in prosecuting or
defending against such claims, litigation could result in substantial costs and be a
distraction to management.

Risks Related to this Offering Cur officers and directors and their affiliates will
exercise significant cantrol over Fuego Fino. Currently, our officers, directors,
and other insiders, may have individual interests that are different from yours and
will be able to exercise significant control over all matters requiring stockholder
approval, including the election of directors and approval of significant corporate
transactions, which could delay or prevent someone from acquiring or merging
with us. It should alse be noted that the shares for sale in this Offering have no
voting rights and shareholders under this Offering will not be able to vote on any
matter for the foresaeable future.

There is no market for our stock and for the foreseeable future, it is unlikely one
will develop.  Prior to this offering, there has been no public market for shares of
our preferred or our common stock. An active market may not develop following
completion of this offering, or if developed, may not be maintainec.

We have no intention to pay cash dividends on our preferred or common stock for
the foreseeable future. We currently expect to retain future earnings, if any, to
finance the growth and development of our business and do not anticipate paying
any cash dividends for the foreseeable future. Therefore, you possibly will not
receive any return on an investment in our preferred or converted common stack
unless you sell your preferred or converted common stock for a price greater than
which you paid fer it.

Our offering price is arbitrary and bears no relationship to our assets, earnings, or
book value. There is no current public trading market for the Company's stock
and the price at which the Shares are being offered hears no relationship to
cenventicnal criteria such as beok value or earnings per share. There can be no
assurance that the offering price bears any relation to the current fair market
value of the stock.

Naw charahnldare will avnariancs immadista dilitinn Tha nat rannikla kool
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value of the preferred or convertad common stock offered hereby will be
substantially diluted below the offering price paid by investors. Therefore, new
shareholders will experience immediate dilution.

The Company may undertake additional equity or debt financing that may dilute
the shares in this offering The Company may undertake further aquity or debt
financing which may ba dilutiva to existing sharsholders, including you, or result
in an issuance of securities whose rights, preferencas and privileges are senior to
those of existing shareholders, including you, and also reducing the value of
shares subscribed for under this offering.

An investmant in the shares is speculative and thara can be no assurance of any
return on any such investmant An investment in the Company’s shares is
speculative and there is no assurance that investors will obtain any return on their
investment. Investers will be subject to substantial risks involved in an investment
in the Company. including the risk of losing their entire investment.

The shares are offered on a "best efforts” basis and the Company may not raise
the maximum amount being offered Since the Company is offering the shares on
a "best effarts” basis, there is no assurance that the Company will sell enough
shares to meet its capital needs. If you purchase shares in this offering, you will
do so without any assurance that the Company will raise enough money to satisfy
the full use of proceeds te Company which the Company has outlined in this
offering circular or to meet the Company’s working capital needs.

If the maximum offering is not raised, it may incraase the amount of long-term
debt or the amaunt of additional equity it needs to raise Thera is no assurance
that the maximum amount of shares in this offering will be sold. If the maximum
offering amount is not sold, we may need to incur additional debt or raise
additional equity in order to finance our operations. Increasing the amount of
debt will increase our debt service obligations and make less cash available for
distribution to eur shareholders. Increasing the amount of additional equity that
we will have to seek in the future will further dilute those investors participating in
this offering.

We have not paid dividends in the past and do not expect to pay dividends in the
foreseeakle future, so any return on investment may be limited to the value of our
shares We have never paid cash dividends on our shares and do not anticipate
paying cash dividends in the foreseeable future. The payment of dividends on our
shares will depend on earnings, financial condition and other business and
economic factors affecting it at such time that management may consider
relevant. If we do not pay dividends, our shares may be less valuable because a
return on your investment will anly oceur if its stock price appreciates.

The Company may not be able to obtain additicnal financing Even if the
Company is successful in selling the maximum number of shares in the offering,
the Company may require additional funds to continue and grow its business. The
Company may not be able to obtain additional financing as needled, on
acceptable terms, or at all, which would farce the Company to delay its plans for
growth and implementation of its strategy which could seriously harm its
business, financial condition and results of operations. If the Company needs
additional funds, the Company may seek to obtain them primarily through
additional equity or debt financings. Those additional financings could result in
dilution to the Company’s current shareholders and ta you if you invest in this
offering.

An investment in the Company's shares ceuld result in a loss of your entire
investment An investment in the Company's shares offered in this offering
involves a high dearee of risk and you should not purchase the shares if you
cannot afford the loss of your entire investmant, You may not be able to liquidate
your investment for any reason in the near future.

Because the Company does not have an audit or compensation committee,
shareholders will have to rely on our directors to perform these functions The
Company does not have an audit or compensation committee comprised of
independent directors or any audit or compensation committee. The board of
directors performs these functions as a whole. No members of the board of
diractors are independent directors. Thus, there is a petential conflict in that
board members who are also part of management will participate in discussions
cancarning managemeant compensation and audit issues that may affect
management decisions.

The Company has made assumptions in its projections and in forward looking
statements that may not be accurate The discussions and infermation in this
offering circular may contain both historical and "forward-looking statements”
which can be identified by the use of forward-looking terminclagy including the
terms "believes,” “anticipates,” “continues,” “expects,” “intends,” "may,” “will,"
“would,” “should,” or, in each case, their negative or other variations or
comparable terminology. You should not place undue reliance on forward-looking
statements. These forward-looking statements include matters that are not
historical facts. Forward-looking statements involve risk and uncertainty because
they relate to future events and circumstances. Forward-looking statements
contained in this offering circular, based on past trends or activities, should not
be taken as a representation that such trends or activities will continue in the
future, To the extent that the offering circular contains forward-looking
statements regarding the financial condition, operating results, business
prospects, or any other aspect of the Company’'s business, please be advised that
the Company's actual financial condition, operating results, and businass
pertormance may differ materially from that projected or estimated by the
Company. The Company has attempted to identify, in context, certain of the
factors it currently believes may cause actual future experience and results to
differ from its current expectations. The differences may be caused by a variety of
factors, including but not limited to adverse economic conditions, lack of market
acceptance, reduction of consumer demand, unexpected costs and operating
deficits, lower sales and revenues than forecast, default on leases or other
indebtedness, loss of suppliers, loss of supply, loss of distribution and service
contracts, price increases for capital, supplies and materials, inadequate capital
inability to raise capital or financing, failure to obtain customers, loss of
customers and failure to obtain new customers, the risk of litigation and
administrative proceedings involving the Campany or its employees, loss of
government licenses and permits or failure to obtain them, higher than
anticipated labor costs, the possible acquisition of new businesses or products
that result in operating lesses or that do not perform as anticipated, resulting in
unanticipated losses, the possible fluctuation and volatility of the Company’s
operating results and financial condition, adverse publicity and news coverage,
inahility to carry out marketing and sales plans, loss of key executives, changes in
interest rates, inflationary factors, and other specific risks that may be referred to
in this offering circular or in other reports issued by us or by third-party
publishers.

The Campany has significant discration over the net proceeds of this offering

The Company has significant discretion over the net proceeds of this offering. As
is the case with any business, particularly one without a proven business model, it
should be expected that certain expenses unforeseeable to management at this
juncture will arise in the future. There can be no assurance that management’s use
of proceeds generated through this offering will prove optimal or translate into
revenue or prefitakility for the Company. Investors are urged to consult with their
attorneys, accountants and personal investment advisors prior to making any
decision to invest in the Company.

You should be aware of the long-term nature of this investment There is not
now, and likely will not be in the near future, a public market, for the shares.
Because the shares have not been registered under the securities act or under the
securities laws of any state or non-united states jurisdiction, the shares may have
certain transfer restrictions. |t is not currently contemplated that registration
under the securities act or other securities laws will be affected. Limitations on
the transfer of the shares may alsa adversely affect the price that you might be
able to obtain for the shares in a private sale. You should be aware of the long-
term nature of your investment in the Company. You will be required to represent
that yeu are purchasing the securities for your own account, for investment
purposes and not with a viaw to resale or distribution thereof.
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Substantially all decisions with respect to the management of the Company will
be made exclusively by the officers, directors, managers or employees of the
Company. You will have a very limited ability, if at all, to vote on issues of
Company management and will not have the right or power to take part in the
management of the Company and will not be represented on the board of
directors ar by managers of the Company. Accordingly, no person should
purchase shares unless he or she is willing to entrust all aspects of management
to the Company.

IN ADDITICN TO THE RISKS LISTED ABCVE, BUSINESSES ARE OFTEN SUBJECT
TO RISKS NOT FORESEEN OR FULLY APPRECIATED BY THE MANAGEMENT. IT IS
NQT POSSIBLE TO FORESEE ALL RISKS THAT MAY AFFECT THE COMPANY.
MOREOQVER, THE COMPANY CANNOT PREDICT WHETHER THE COMPANY WILL
SUCCESSFULLY EFFECTUATE THE COMPANY'S CURRENT BUSINESS PLAN.
EACH PROSPECTIVE PURCHASER IS ENCOURAGED TO CAREFULLY ANALYZE
THE RISKS AND MERITS OF AN INVESTMENT IN THE SECURITIES AND SHOULD
TAKE INTO CONSIDERATION WHEN MAKING SUCH ANALYSIS, AMONG OTHER
FACTORS, THE RISK FACTORS DISCUSSED ABOVE.

Due to the COVID-19 pandemic, we may face issues acquiring customers and
securing distribution partners. It is unknown how this will impact market demands
going forward

Qur future success depends on the efforts of a small management team. The |oss
of services of the members of the management team may have an adverse effect
on the company. There can be no assurance that we will be successful in
attracting and retaining other personnel we require to successfully grow our
business.

Kanisha Davis is a part-time officer. The Company may not make the same
progress as if they were full-time
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Ownership and Capital Structure
DESCRIPTION OF ISSUER'S SECURITIES

17. What other securities or classes of securities of the issuer are outstanding? Describe the
rities or classes of securities of the issuer.

material terms of any other outstanding s

Securities Securities

(or Amount) (or Amount) Voting
Class of Security Authorized Outstanding Rights
Series C
Preferred 1,000,000 17659 Yes v
Series B
Preferred 1,000,000 3,000 Yes v
Series A
Preferred 100,000 25,000 Yes v
Common 70,000,000 10,500,000 Yes v

Securities Reserved for
Class of Security Issuance upon Exercise or Conversion

Warrants:

Options:

24 Describa the material tarms of any indabtadness of tha issuer:

STION

-nam the redinr, ot owed, interest e, marni date, and

an ather material term.

25, What ather exempt offerings has the issuer conducted within the past three years?

Offering Date  Exemption Security Type  Amount Sold  Use of Proceeds
Regulation Priced Round  $33,000 General
Crowdfunding operations
5/2017 Regulation D. Rule Common stock $95.250 General
506k operations
5/2017 Regulation D, Rule Common stack  $3,500 General
506(b3 operations
142018 Regulation D, Rule Preferred stock $25,000 General
508(b) operations
12/2018 Requlation D, Rule Preferred stock  §15,000 General
506(b) operations

26, Was or s the issuer or any entities controlled by or under commen control with the issuer a
ng of the issuer’s last fiscal year, ar any currently
rcent of the aggregate

party to any transaction since the begin
proposed transaction, whare the amount involved exceeds five
amount of capital raised by the issuer in reliance on Section 4(a)(6) of the Seeurities Act
during the prececing 12- month period, including the ameunt the issusr seeks ts raise in the
current oftering. in which any of the fallowing persons had o is to have a direct o indirect
material intarest;

1. any director or officer of the issuer.

2. any person who Is. as of the most recent practicable date, the beneficial owner of 20
percent or more of the issuer's outstanding voting equity securities, calculated on the basis
of voting power;

3. if the [ssuer was incorporated of organized within the past three years, any promoter of the
issuer;

4. ar (4) any immediale family member of any of the foregoing persons

OnNe

For each transaction specity the persan, relaticnship to issuer, nature of interest in transaction,
and amount of interest

Name Jessica Contreras
Amount Invested $90,000.00
Transaction type Pricad round
Issue date 05/10/17
Relationship Founder

Founder Friends & Famtly Sced

Name Kanisha Dennis
Amount Invested $875.00
Transaction type Priced round
Issue date 05/10/17

Relationship Friends and family

idls & Famiily Seed
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Iince Len, we nave:

- Sales Booming During Pandemic: sales are up 400% year-over-year,

- Post-Quarantine Sales Rising: quarter-over-quarter sales rising by 230% as
retailers open up.

- Land In QOZ: we have purchased land and we are launching a project in a
Qualified Opportunity Zone.

- Pushing Eco-Friendly To Front: we have led the eco charge, and this is attracting
other brands.

- Push Into Celebrity Branding: our goal is to distribute and develop celebrity-
endorsed brands.

- Experience: Key Advisors have 30+ years of experience, positioned at Deutsche
Bank & Merrill Lynch,

- CEO has 8 years of industry experience. CMO has an MBA from Boston
University (summa cum laude).

Historical Results of Operations

Our company was organized in May 2017 and has limited operations upen which
prospective investors may base an evaluation of its performance.

- Revenues & Gross Margin, For the period ended December 31, 2020, the Company
had revenues of $16,600 compared to the year ended December 31, 2019, whan
the Company had revenues of $4,056. Our gross margin was 21.98% in fiscal year
2020, compared to 99.48% in 2019,

- Assers. As of December 31, 2020, the Company had total assets of $89,212,
including $53,502 in cash. As of December 31, 2019, the Company had $3,195 in
total assets, including $3,195 in cash.

- Net Laas The Company has had nat losses of $55,381 and net losses of $2,329 for
the fiscal years ended December 31, 2020 and December 31, 2019, respectively.

- Liabilities. The Company's liabilities totaled $31,190 for the fiscal year ended
December 37, 2020 and $0 far the fiscal year ended December 31, 2019,

Related Party Transaction

Refer to Question 26 of this Form € for disclosure of all related party transactions.
Liquidity & Capital Resources

To-date, the company has been financed with $138,750 in equity.

After the conclusion of this Offering, should we hit our minimum funding target,
our projected runway is 18 months before we need to raise further capital.

We plan to use the proceeds as set forth in this Form C under "Use of Funds". We
don't have any other sources of capital in the immediate future.

We will likely require additional financing in excess of the proceeds from the
Offering in order to perform operations over the lifetime of the Company. We plan
to raise capital in 1 months. Except as otherwise described in this Form C, we do
net have additional sources of capital other than the proceeds from the offering.
Because of the complexities and uncertainties in establishing a new business
strategy, it is not possible to adequately project whether the proceeds of this
offering will be sufficient to enable Us to implement our strategy. This complexity
and uncertainty will be increased if less than the maximum amount of securities
offered in this offering is sold. The Company intends to raise additional capital in
the future from investors. Although capital may be available for early-stage
companies, there is no guarantee that the Company will receive any invastments
from investors.

Runway & Short/Mid Term Expenses

Fuego Fino, Inc. cash in hand is $30,987, as of March 2020. Over the last three
meonths, revenues have averaged $9.902/month, cost of goods sald has averaged
$6,144/month, and operational expenses have averaged $9,838/menth, for an
average burn rate of $6,080 per month. Qur intent is to be profitable in 18
maonths.

We closed on a land deal which invelve property within a Qualified Opportunity
Zone.

Revenues: We expect revenues to continue to increase on a quarter-over-quarter
basis at a positive rate.

Expenses: We expect the rate of growth in our expense to level out over the next
3-6 months.

We do not have any other sources of capital in which to rely upon other than what
is detailed within our financials.
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FINANCIAL INFORMATION

29, Include financial statements covering the two most recently completed fiscal years of the
period(s) since ince

on. if shorter:

This offering is being conducted on an expedited basis due to circumstances
relating to COVID-19 and pursuant to Reg. CF Terporary Rule 201¢z)(3), which
pravides temporary relief from certain financial informatien requirements by
allowing issuers to provide financial information certifiad by the principal
executive officer of the issuer instead of financial statements reviewed by a public
accountant that is independent of the issuer.>

Refer to Appendix C, Financial Statements

, Jassica Contteras, certify tharn

(1) the financial statements of Fuego Fing, Inc. included in this Form are true and
complete in all material respects ; and

(2) the tax return information of Fuego Fineo. Inc. included in this Form reflects
accurately the information reported on the tax return for Fuego Fino, Inc. filed for

the most recently completed fiscal year

Jessica Contreras
Chief Exacutive Officer —

OTHER MATERIAL INFORMATION

31. In addition to the information expressly required to be included in this Form, include:



- (1) any other material information presented to investors; and

- (23 such further material information, if any, as may be necessary to make the required
statements, in the light of the clrcumstances under which they are made, not misleading.

The Company is using the services of XX as part of its offering. XX is comprised of
XX Investmeants, LLC, XX Team LLC, and the Lead Investors who provida sarvices
an behalf of XX Team LLC. The services of XX are available to companies that
offer securities through Wefunder Portal LLC and to investors who invest in such
companies through Wafunder Partal, but XX is nat affiliated with Wefunder Portal
or its affiliates.

XX Investments is the Company's transfer agent and also acts as custodian,
paying agent, and proxy agent on behalf of all investors that enter into the
Custodial and Voting Agreement with XX Investments through the Wefunder
Portal website (“Investors™), XX Investments holds legal title to the securities the
Company issues through Wefunder Portal (which are uncertificated) on behalf of
Investars. Investors, in turn, hald the beneficial interests in the Company’s
securities, XX Investments keeps track of each Investor's beneficial ownership
interest and makes any distributions to the Investors (or other parties, as directed
by the Invastars).

In additian ta the above services, at the direction of XX Team, XX Investments
votes the securities and take any other actions in connection with such voting on
behaif of the Investors. XX Investments acts at the direction of XX Team, because
XX Team holds a power of attorney from each Investor that has entered into the
Investor Agreement ta make voting decisions on behalf of that Investor. XX
Investments will not charge Investors for its services. XX Investments does charge
the Company $1.000/year far services: however, those fees may be paid by
Waefunder Inc. on behalf of the Company.

As noted, XX Team holds a power of attorney from each Investor that has entered
into the Investor Agreement to make voting decisions on behalf of that Investor,
Pursuant to the power of attorney, XX Team will make voting decisions and than
direct XX Investments to vote and take any other actions in connection with the
vating on Investors' behalf. XX Team will act, with respect to the Company,
through our Lead Investor, who is a representative of XX Team. As compensation
for its voting services, each Investor authorizes XX Investments to distribute to XX
Team 10% of any distributions the Investor would otherwise receive from the
Company. XX Team will share its compensation with our Lead Investor. XX Team,
through our Lead Investor, may also provide consulting services to the Company
and may be compensated for these services by the Company; although, fees
owed by the Company may be paid by Wefunder Inc. XX Team will share its
consulting compensation with our Lead Investor.

The Lead Investor is an experianced investor that we choose to act in the role of
Lead Investor, both on behalt of the Company and on behalf of Investors. As
noted, tha Lead Invastor will be a representative of XX Taam and will shara in
compensation that XX Team receives from the Company (or Wefunder Inc. on the
Company behalf) or from Investors. The Lead Investor will be chosen by the
Company and approved by Wefunder Inc., and the identify of the Lead Investor
must be disclosed to Investors before Investors make a final investment decision
to purchase the Company’s sacurities. Investors will receive disclosure regarding
all fees that may be received by the Lead Investor. In additicn to the fees
described above, the Lead Investor may receive compensation if, in the future,
Wefunder Advisors LLC forms a special purpose vehicle ("SPV™) for the purpose
of investing in a non-Regulation Crowdfunding offering of the Company. In such a
circumstance, the Lead Investor may act as a pertfolio manager for that SPV (and
as a supervised person of Wefunder Advisors) and may be compensated through
that role. Although the Lead Investor may act in multiple roles and be
compensated from multipla parties, the Lead Invester's gaal is to maximize the
value of the Company and therefore maximize the value of the Company’s
securities. As a result, the Lead Investor’s interests should always be aligned with
those of the Investors,

Investars that wish to purchase the Company’s securities through Wefunder Portal
must agree to (1) hire XX Investments to serve as custodian, paying agent, and
proxy agent with respect to the Company’s securities; (2) give a power of
attorney to XX Team ta make all voting decisions with respect to the Company’s
securities; and (3} direct XX Investments ta share 10% of the Investar's
distribution from the Company with XX Team. The Company may waive thase
requirements for certain investors with wham the Company has a pre-existing
relationship.

The XX arrangement described above is intended to benefit the Company by
allowing the Company to reflect ene investor of its capitalization takle (XX
Investments) and by simplifying the voting process with respect to the Company's
securities by having ene entity (XX Team}, through one person (the Lead
Invester), make all voting decisions and having one entity (XX Investments) carry
out XX Team’s voting instruments and any take any related actions. The XX
arrangement also Is intended te benefit Investors by providing the services of an
experienced Lead Investor (acting on behalf of XX Team) wha is expected to
make value-maximizing decisions regarding Investors’ securities. XX Team (acting
thraugh the Lead Investor) may further benefit both the Company and Invastors
by providing censulting services to the Company that are intended to maximize
both the value of the Company’s business and also the value of its securities.
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ONGOING REPORTING

32. The issuer will file a report electranically with the Securities & Exchange Commission
annually and post the report en its website, no later than

120 days after the end of each fiscal yaar coverad by the report.

33. Once pested, the annual report may be found on the issuer's website at

https://fafina.com/invest

The issuer must centinue to cormply with the ongsing reverting

requirements until:

1. the issuer iz reguired to file reports under Exchange Act Sections 13(a) ar
15(d);

2 the issuer !

=5 filed at least ore annual report and has fewer thar 200

helders of rec:

3 the issuer & least three annual reperss and has total assets that

de not sxceed 10 million;

P

the iszuer or another party purchases or repurchases all of the securities
issued pursuant to Section 4{a)(5), including any payment in full of debt

securities or any complete redemption of redeemable szcu

ties; or the

issuer liquidates or dissclves in aceordance with state lay
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Appendix A: Business Description & Plan
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f facts constitute federal criminal

The following documents will be filed with the SEC:
Cover Page XML
Offering Statement (this page)

Appendix A: Business Description & Plan

Appendix B: Investor Contracts

Early Bird Fuego Fino Subscription Agreement v2

Fuego Fino Subscription Agreement v2

Appendix C: Financial Statements

Financials 1
Appendix D: Director & Officer Work History
Barbara Bickham
Jessica Contreras
Kanisha Dennis
Shahid Chishty
Appendix E: Supperting Documents

Combined_AMENDMENT_2020.pdf

Pursuant to the requirements of Sections 4(2)(6) and 1A of the Securities
Act of 1933 and Regulation Crowdfunding (§ 227.100 et seq.), the issuer
certifies that it has reasonable grounds to belteve that it meets all of the
requirements for filing on Annual Report and has duly sed this Form to

be signed on its behalf by the duly authorized undersigned.
Fuego Fino, Inc.

By

Yessica Contreras

Founder/CEQ

Pursuarit to the requirements of Sections £(2)(6) and 44 of the Securities
Actof and Regulation Crow ing (§ 227.100 et seq.), this Annual
e e

persons in the capacities and on the dates indicated

legal name

titlo:

date of birth:

Shahid Cﬁisﬁt_y
Director
4/7/2021

Kanisha Dennis
Chief Marketing Officer
4/7/2021

Barbara Bickham

Board Member
4/6/2021

TJessica Contrevas
Founder/CEQ
4/5/2021




| authorize Wefunder Portal to submit a Annual Report to the SEC
based on the information | provided through this online form and my
company’s Wefunder profile.

As an authorized representative of the company, | appoint Wefunder
Portal as the company’s true and lawful representative and attorney-
in-fact, in the company’s name, place and stead to make, execute, sign,
acknowledge, swear to and file a Annual Report an the company’s
behalf. This power of attorney is coupled with an interest and is
irrevocable. The company hereby waives any and all defenses that may
be available to contest, negate or disaffirm the actions of Wefunder
Portal taken in good faith under or in reliance upon this power of
attorney.

WEFUNDER READY TO SUBMIT ANNUAL REPORT TO SEC

( 1MADE A MISTAKE, LET ME EDIT ANNUAL REPORT )




