SHEA & COMPANY, LLC

Notes to Financial Statements

Note 1 - Summary of Significant Accounting Policies
Description of Business

Shea & Company, LLC (the “Company”) was formed as a limited liability company on January 25, 2005 and
became a registered broker-dealer under the Securities Exchange Act of 1934 on July 13, 2010. The Company
provides merger and acquisition advisory services, capital raising advisory services through private sales of
equity and debt securities to institutional investors, and other financial advisory services, to software and
technology companies primarily throughout the United States, as well as in Canada, Europe and Israel.

The Company does not hold customer funds or securities and does not conduct any business activity for or with
retail securities customers. In private placement advisory transactions, the Company acts as placement agent
and does not underwrite issuer securities.

The Company has filed with regulatory agencies in order to transact business as a broker-dealer. As a broker-
dealer, the Company’s equity is restricted by the Securities and Exchange Commission uniform net capital rule
(Rule 15¢3-1).

Cash

For purposes of reporting on the statements of cash flows, the Company includes all cash accounts, which are
not subject to withdrawal restrictions or penalties, with original maturities of three months or less.

The Company maintains its cash in bank deposit accounts at financial institutions which, at times, may exceed
federally insured limits. The Company monitors its exposure and has not experienced any losses in these
accounts.

Accounts Receivable

Accounts receivable include retainer fees, reimbursable expenses and success fees due from clients. Client fees
and expense reimbursements are due the sooner of 30 days from the date of invoice and the closing of the related
investment banking transaction.

The carrying amount of client accounts receivable is reduced by a valuation allowance that reflects
management’s best estimate of the fees that will not be collected. Management reviews all accounts receivable
balances, determines a course of action on any delinquent amounts, and provides an allowance for amounts
which collection is considered to be doubtful. At December 31, 2015, management believed no valuation
allowance was warranted.
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Revenue Recognition

Revenue from services provided are recognized at the time there is persuasive evidence the Company’s services
have been substantially completed pursuant to the terms of a binding engagement letter, the Company’s fee is
fixed or determinable and collection of the related receivable is reasonably assured. Expenses directly
associated with such transactions are deferred until the related revenue is recognized or the engagement is
otherwise concluded.

The Company earns revenue by way of fees for placements, retainers and transaction success fees.

Placement fees: Placement fees are owed to the Company on the closing of a private placement transaction.
The amount of the fee is stipulated in the Company’s engagement contract with the client and is generally
calculated as a percentage of the size of the relevant investment or as a fixed fee. Placement fees are recognized
when the relevant capital raise transaction is closed.

Retainer fees: In most engagements, clients are assessed non-refundable retainer fees. These retainer fees are
either up-front payments paid solely in consideration of the engagement by the client of the Company, or fees
which are in respect of a defined period, which range from a single payment to recurring payments for the
duration of the contract. Such periods vary in length. In the case of retainer payments linked to specified time
periods, fees are considered earned when the services are performed, and are recognized ratably over the period
covered by the retainer fee. The Company recognizes non-refundable retainer fees which are not linked to a
specified time period when earned.

Success fees: Success fees are owed to the Company on the closing of a merger and acquisition transaction,
fairness opinion or similar transaction. The amount of the fee is stipulated in the Company’s engagement
contract with the client and is generally calculated as a percentage of the size of the relevant transaction or as a
fixed fee. Success fees are recognized when the relevant investment banking transaction is closed. The
Company is at times asked to formally opine as to the fairness or insufficiency, from a financial point of view,
of the consideration paid to shareholders in a transaction. Fairness (insufficiency) opinion fees are typically
earned and recognized when the opinion is delivered to the client.

Use of Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the
United States requires management to make estimates and assumptions that affect reported amounts of assets
and liabilities at the date of the financial statements and the revenues and expenses during the reporting period.
Actual results could differ from those estimates.

Reimbursed Expenses
The Company accounts for reimbursed expenses in accordance with the applicable standards for income

statement characterization of reimbursements received for out of pocket expenses. Accordingly, all reimbursed
expenses are charged to revenue.
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Advertising Expense

The cost of advertising is expensed as incurred. Advertising expenses were $58,398 for the year ended
December 31, 2015.

Fair Value Measurements

The Company follows accounting standards relative to fair value measurements, which requires an entity to
maximize the use of observable inputs and minimize the use of unobservable inputs to determine the fair value.
Also in accordance with these standards, fair value is based on the priority of inputs to the valuation technique,
into a three-level hierarchy, as discussed below.

Level I — are quoted prices in active markets for identical assets or liabilities that the Company has the
ability to access at the measurement or reporting date.

Level IT — are inputs (other than quoted prices in active markets included within Level I), which are either
directly or indirectly observable as of the reporting date, and fair value is determined through the use of
models or other valuation methodologies.

Level III — are unobservable inputs for the assets or liabilities and includes situations where there is little,
if any, market activity for the assets or liabilities. Unobservable inputs are those that reflect the Company’s
own assumptions about the determination of fair value and require significant management judgment or
estimation.

In certain cases, the inputs used to measure fair value may fall into different levels of the fair value hierarchy.
In such cases, the level of an asset or liability level within the fair value hierarchy is based on the lowest level
of input that is significant to the fair value measurement. The Company’s assessment of the significance of a
particular input to the fair value measurement in its entirety requires judgment and considers factors specific to
the investment.

Federal and State Income Taxes
The Company is treated as a sole proprietor limited liability company [or Federal and state income tax purposes.

Consequently, the member is taxed individually on the Company’s income or losses. Therefore, the financial
statements do not reflect a provision for income taxes.
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Uncertain Tax Positions

The Company accounts for the effect of any uncertain tax positions based on a “more likely than not” threshold
to the recognition of the tax positions being sustained based on the technical merits of the position under scrutiny
by the applicable taxing authority. If a tax position or positions are deemed to result in uncertainties of those
positions, the unrecognized tax benefit is estimated based on a “cumulative probability assessment” that
aggregates the estimated tax liability for all uncertain tax positions. Interest and penalties assessed, if any, are
accrucd as income tax expense. The Company has identified its tax status as a limited liability company electing
to be taxed as a pass through entity as its only significant tax position; however, the Company has determined
that such tax position does not result in an uncertainty requiring recognition. The Company is not currently
under examination by any taxing jurisdiction. The Company’s Federal and state income tax returns are
generally open for examination for the past 3 years.

Subsequent Events

The Company evaluated subsequent events through February 26, 2016, the date the financial statements were
authorized to be issued.

Note 2 - Net Capital Requirement

The Company is subject to the Securities and Exchange Commission’s uniform net capital rule (Rule 15¢3-1), which
requires the maintenance of a minimum amount of net capital, as defined, of $5,000 and requires its aggregate
indebtedness to all other persons, as defined, shall not exceed a 15 to 1 ratio (1,500%) of its net capital. At December
31, 2015, the Company had net capital of $828,721 of which $823,683 was in excess of its required net capital. At
December 31, 2015, the Company’s percentage of aggregate indebtedness to net capital was 9.12%.

Note 3 - Customer Transactions

The Company does not hold customer funds or securities. Accordingly, the Company is exempt from the
requirement to maintain a “Special Reserve Account for the Exclusive Benefit of Customers”™ under provisions of
SEC Rule 15¢3-3 based on Paragraph K(2)(1) of that rule.
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Note 4 - Commitments
Operating Leases

200 Clarendon Street Lease with Boston Properties and Sublease with Fisher Lynch Capital

The Company has entered into an operating lease agreement for its office space in Boston, Massachusetts with
Boston Properties. This agreement includes both rent and basic office services components. The term of the
lease is April 1, 2015 through June 30, 2020. In conjunction with the Boston Properties lease, Shea & Company
sublet a portion of the leased premises to Fisher Lynch Capital on substantially identical terms to the master
lease. The term of the sublease is May 1, 2015 through June 30, 2020.

As security for this lease, the Company provided the lessor a security deposit in the amount of $97,577, which
is reflected in other assets. As security for the sublease, Fisher Lynch provided the Company a standby letter

of credit in the amount of $52,606.

Minimum future lease payments under this operating lease for the year ending December 31 are as follows:

2016 $383,005
2017 389,724
2018 396,443
2019 403,162
2020 169,151

Minimum future payments receivable under this sublease for the year ending December 31 are as follows:

2016 $212,540
2017 216,168
2018 219,796
2019 223,424
2020 93,723

Net rent and occupancy expenses under these lease and sublease agreements, which is included in operating
expenses, was $147,412 for the year ended December 31, 2015.

The Company accounts for the lease expense on a straight-line basis, with the resulting difference between
accrued rent and cash rent payments recorded to Accrued Liabilities.
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201 Mission Street Lease

The Company has entered into an operating lease agreement for office space in San Francisco, California. This
agreement includes both rent and basic office services components. The term of the current lease is from June
13,2013 to June 12, 2016.

As security for this lease, the Company provided the lessor a standby letter of credit in the amount of $16,046
and deposited that amount in a certificate of deposit, which is reflected as restricted cash.

Minimum future lease payments under this operating lease for the year ending December 31 are as follows:
2016 $44.626
Rent and occupancy expenses under this lease agreement, which is included in operating expenses, was $87,928
for the year ended December 31, 2015.
Note 5 - Employee Benefit Plan
The Company sponsors a 401(k) Retirement Plan (the “Plan) which is open to all employees meeting the age and
length of service requirements set forth in the Plan. The Company’s discretionary contribution to the Plan for the
year ended December 31, 2015 was $240,061.
Note 6 - Concentrations

For the year ended December 31, 2015, the Company had three major customers which accounted for 64% of total
revenue and one customer which accounted for 90% of accounts receivable.



