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FOR OSTEOARTHRITIS

{CYTONICS. ~

Invest in Cytonics Corporation

Developing state-of-the-art diagnostics and therapeutics for ostecarthritis

$1,000 $32,400,000 Crowd Nate

Minimum ‘Valuation cap Security Type

Purchased securities are not currently tradeable.
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Raised aver $15M to- date, Includinga $4h inuestment from Synthes (a Johnson & Johnson Company)

The Company has execured licensing agreements for its FACT and APIC technologies, with 2 value up t $6M and 10% royalties on net

smles
The National Institute of Health (MIH) hasawarded Cytonics nearly $1.8M in government grants
7 issued U.8. and interrational patentsand © patents pending

Founded by a leading arthopedic surgean (21 years” experience) and backed by renowned physicians, researchers,and biotech investars
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Fundraise Highlights

> Total Round Size: US §1,070,000
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» Offering Type: Side by Side Offering

Cytonics, founded in 2006, is a private research
and development company focusing on molecular
diagnostic and therapeutic products for chronic
musculoskeletal diseases.

Our first product was a biomarker assay to determine
whether painful joints are experiencing breakdown of the
articular cartilage, which is the hallmark of osteoarthritis.

We leveraged our deep understanding of the
molecular etiology of osteoarthritis to develop our
APIC system, a device which uses patients' own blood
to treat damaged joints.

Current focus: Recombinant Protein Drug Development
Pregram. We are currently developing a novel drug
preduct to eradicate the pain and suffering associated
with osteoarthritis once and for all.

We currently have 7 issued international patents, and
10 patents pending.

Minimum Imvestment: US $1,000 per investor

Cytonics is a leader in the field of regenerative medicine and is positioned to disrupt the space with their innovative biologic therapies for musculoskeletal diseases.
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Osteoarthritis (CA} is a crippling disease that is caused by the breakdown of cartilage within joints. While the exact cause of OA remains urknown, post-traumatic injuries (e.g., ACL tear) and age-related wear-and-tear of the joints significantly increase the incidence of

the disease. Over 30 million people are treated for arthritis-related pain in the United States done, placing a $185E burden on our healtheare system and economy. Missed work and excessive medi<al expenditure al result from the lack of an effective treatrment. We

believe the discovery of a safe, effective therapy for OA would have an enermous impact on the well-being of our nation’s population and significantly reduce the burden placed en our econemy.

https.//www.seedinvest.com/api/v1/fundraising-profile-draft/24814/preview_content
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Qur Solution

Cytonics” solution to the OA problem is to deliver high concentratians of Alpha-2-Macroglbulin (A2M),a blood serum protein that has been shown to protect cartilage, intothe joint space to slowand eventually halt the progression of arthritis

e leveraged our understanding of the molecular forces that cause ostecarthritis to develop the “Autalogous Platelet Integrated Concentration” (APIC) syster, a device which concentrates A2Mfrom patients” own blood totreat damaged joints. The APIC technology

has treated aver 6,000 patients nationwide,and has been shown to slow cartilage degradation, alleviate pain, and eventually halt the progression of O

Qur current focus is on the developrnent of CYT-108, a biclogic therapy that was modeled after the naturally occurring A2M molecule found within blood. CvT-108 is a synthetic version of the AZM malecule that we hypothesize is more eff ective and 2-4x more potent
than naturally accurring A20. If approved by the FDA, CY T-108 will be the only therapy weare aware of that addresses the root causes of ostecarthritisand has the potential to cure this disease

Product & Service

Qur Science (A2M)

Alpha-2-Macroglobulin (A2M) is a naturally occurring blood serum protein invalved in blood clat forrmation. A2M is also a well characterized, broad-spectrum protease inhibitor that has demonstrated potent inhibitory activity against the proteases that destroy
cartilage in ostecarthritis (0A)

Unfortunately, the levels of naturally occurring A2M may be too low to lend therapeutic benefit to darmaged joints, Delivering high concentrations of 420 directly intoafflicted joints, however, has been shown to inhibit these cartige-destroying proteases, slowingand
potentially halting the progression of OA

The FACT Diagnostic

Our flagship product, the Fibronectin-fggrecan Comples Test (FACT ), detects the presence of the Fibronectin-Aggrecan Complex (FAC) in samples of patients” joint fluid. A positive readout indicates that the patient’s cartilage is damaged due to overactive proteases,
and that the patient would benefit from our APIC treatment. We licensed the FACT to Synthes (acquired by Johnson &.Johnisen) in 2010 for $5h. The FACT is currently sold by our national distributor (A2MCyte) directly to orthepedic physidans.

The APIC System
The APIC system isolates A2M found naturally in the bloodstream, producinga concentrated solution that is then injected into the darraged joint. This isachieved by centrifuging patients blood, then filtering out proteins that could cause damage tothe joint while
retaining the therapeutic A2h. The clinical success of cur APIC therapy is evident--over 6,000 patients have been treated to-date. We licensed our technology toa national distributer {A2MGyte) for $850,000 upfront and 1074 royalties on net sales. To-

date, AZMCyte has sold over 6,000 kits directly to physicians. AZMCyteanticipates a dramatic grawth in sales in 2019 as the company was recently acquired by a much larger international distributor, effectively doubling the sales force and giving access to international

markets.

Testimonials*

“1 have been using Cytonics’ Alpha-2-Ma croglobulin kits to treat various joint pains, mostfy in the knee. This s part of my regenerative medicne practice. fire seen remarkatfe resufts such that f have suggested that my wife and my son undergo trestments. The

treatments were remarkabiy siccessiul in both of them. £ am very pleased and I'm fooking forward to hawing this proauct [ O T-108] awailable more easily off the-shelf and spproved by insurance. { expect a huge demand for it~
- L. Rosenfield, WD

“f[have] suffered [from] profonged pain from & partal tear in my nght Achifes tendon... After almost ejght months of therapl and various trestments, & Grossman, MD told me about Cytonics and the avaiEahe AZM treatment. f recelved my first injection In Aprif of
2018 and within week s the large nodufe in my Achilfes had shrunk significantly.. The A2M therapy has given me my life back. =

- D. Bobb, patient

*The above individuals were not compensated for thelr testimonials. in addition, their testimoniais shoufd not be construed as and/or considered investment adiice

The Next Generation A2M Therapy: Cr T-108

We leveraged our understanding of protein engineering to create a gynthetic version of the naturally occurring A2M protein, dubbed “CYT-108.7 CYT-108 was engineered with a special “bait region” located in the center of the protein, responsible for trapping the
destructive proteases that are upregulated in asteoarthritis. This engineered bait region makes CvT-108 more patent than the naturally occurring (wild-type) A2M. We have contracted Goodwin Bictechnology, a contract research erganization, ta purify industrial-scale

quantities of C¥T-108 for pre-clinical experiments and FDA clinical trials. We expect to begin pre-clinical trials in late- 2019,

Gallery

https://www.seedinvest.com/api/v1/fundraising-profile-draft/24814/preview_content Page 2 of 21
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What is Osteoarthritis and Why s it a Problem?.
This presentation may contain forward-looking statements and information relating to, among other things, the company, its business plan and strategy, and its industry. These statements reflect management's current views with respect to future events based information currently available and are
subject to risks and uncertainties that could cause the company’s actual results to differ materially. Investors are cautioned not to place undue reliance on these forward-looking statements as they are meant for illustrative purposes and they do not represent guarantees of future results, levels of
activity, performance, or achievements, all of which cannot be made. Moreover, no person nor any other person or entity assumes responsibility for the accuracy and completeness of forward-looking statements, and is under no duty to update any such statements to conform them to actual

results.

Media Mentions

The Stanford Daily

-
-ThisiWeek

Ortholpedics

Stanford
MEDICINE

Team Story

Gaetano Scuderi, MD, a fellowship-trained spine surgeon and former Stanford professor, began his quest to find the source of joint pain by assuming that there must be some compound that forms when cartilage begins to degrade due to arthritis. If such a biomarker
could be located, then it could become an objective test for the presence of arthritis in joints, and hint at the cause of the cartilage damage. Dr. Scuderi examined the joint fluid from colleagues, employees, and even family members for biomarkers. Dr. Scuder’s first
published paper (2006) attracted the attention of the Stanford Medical community, which became instrumental in conducting research and raising funds for the company. In 2006, Dr. Scuderi made a key hire, Lewis Hanna, PhD, an experienced R&D leader in biologic
therapeutics. This research team created a specialty cartilage research lab focused on developing biologic solutions for osteoarthritis, giving birth to the APIC system and CYT-108. In 2018, Dr. Scuderi hired Joey Bose as President to oversee the drug development
program. With the expert guidance of business, scientific, and regulatory consultants, Dr. Scuderi was able to form a critical mass of scientific and business expertise within the company.

Founders and Officers

Gaetano Scuderi, Md
FOUNDER AND CHAIRMAN OF THE BOARD

Gaetano Scuderi, MD is the Founder and CEO of Cytonics Corporation. Dr. Scuderi is a fellowship-trained (UCSD, San Diego, CA) spine surgeon who has practiced medicine since 1993. He was also appointed to Clinical
Assistant Professor in the Department of Orthopedic Surgery of Stanford University. He graduated medical school from State University of New York (Buffalo, NY) and completed his Residency at University of Miami School
of Medicine (Miami, FL). Dr. Scuderi has published over 45 scientific articles and has lectured world-wide. Dr. Scuderi currently practices orthopedic surgery in Jupiter, FL.

In addition to his clinical practice and his role with Cytonics, Dr. Scuder is a th degree black-belt in Jiu Jitsu and the founderfprinciple instructor of Scuderl Self Defense (Jupiter, FL). Dr. Scuderi’s love for this martial art is
only surpassed by his passion for helping the sick and elderly reclaim their mobility and quality of ffe.

https://www.seedinvest.com/api/v1/fundraising-profile-draft/24814/preview_content Page 3 of 21
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Key Tearm Members

I ocy Bose Antorio Carvalho, Cpa

Lewis Hanna, Ph.D.

Notable Advisors & Investors

Jason M. Cuellar, MD PhD David €. Yeomans, PhD
I Wayne Olan, Md Thomas San Giovanni, Md
T = Raymond Golish, MD, PhD, Mba [ Joseph Buckwalter, Md

https://www.seedinvest.com/api/v1/fundraising-profile-draft/24814/preview_content Page 4 of 21
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Martin Angst, Md Geoff Abrams, Md

Joey Bose I Raymond Johnson

QBA with the Founder

Q Why did the company change names in 2007¢

Cytenics Corporation: We wanted a name that was more reflective of the focus of cur technology: Cyt +tonic = cell « elixir. Thiz name is more reflective of the discovery of the oytokinesthat damage cartilage in O and our treatment which attenuates their deleterious

activity.

Q Please axplain Dr. Scuderi’s day-to-day role at Cytonics. Does Dr. Scuderi currently have any engagements outside of hisrole at Cytonics?

Cytonics Corperatiors Dr. Scuderi is invelved in the high-Jevel decision making of the compary. He has been instrurmental in both the R&D and financing aspects of the comparty, and maintains close relationships with many dectors and scientists in the regenerative

medicine space. Dr. Scuderi is a practicing orthopedic surgeon, who dscteaches Jiu Jitsu (owner of Scuderi Self Defense; Jupiter, FL ) and serves as an expert witness for medical malpractice cases.

Q How is Raymond Johnson currently employed?

Cytonics Corporation: Raymend Johnson is an external advisor to the company and is employed on a consulting basis. He contributes 5 to 15 hours per morth in his performance of these duties and is compensated at the rate of $250 per hour for his services. He does

not have an employment or consulting contract with the company. Mr. Johnson advises the company en matters of fund raising, licensing agreements, personnel, invester relations, budgeting, and corporate finance,

Q Whyis this executive team the right team to be executing on Cytonics® strategy? Are there any gaps inthe team? If so, what and how does the company plan to fill these?

Cytenics Corporation: Cytonicshas a qualified team of MDs, PhDs, and MBAs who are highly experienced in all aspects of bictechnology research and development. QOur founder and chairman, Dr. Gaetane Scuderi, has been recognized az one of thetop spine surgeons
in the courtry and has been a professor and researcher at Stanford University. He leads our team of other top orthepedic surgeens whe have centributed their dinical knowledge and drug trial experience to Cytonics from the company’s onset. Dr. Lewis Hanna, our de
facto Chief Scientific Cfficer, has over 40 years® experience leading bictech research teams for Fortune 500 pharmaceuticd companies. He leads our team of PhD researchersin the development of cur recombinant protein therapeurtics. Qur president, Mr, Joey Bose,
has significant experience in protein engineering and in hedthcare investment banking, His cross-cver skillzet enables him teo effectively manage the development of the company and its therapeutic assets, The company will continue to hire research, clinical trial, and

managemert staff on adirect and contract basis as required.

Q Pleaseidentify the major risksto Cytonics’ R&D roadmap through to commarcialization of CYT-108.

Cytenics Corporation:  The major impediment te cur proposed R&D roadmap is demenstrating the clinical success of CY T-108 in the stages of FDA dlinical trials. There are many reasons why a drug that has demonstrated efficacy may fail, including statistical reasons an
insufficienthy “powered”test {“Power” is the probability of correctly rejecting the null hypothesis in favor of the alternative hypothesis). We can mitigate this risk by estimating the therapeutic effect we expect in the clinical trials, based upon previous experiments, and
ensuring that the study has enough participants te be appropriately powered. Gther reasons that the drug might fail in dlinical trialsindudes: £ 1) Poor study design, {2} Poor purification of the drug preduct, and (3) Adverse events. We will mitigate these risks by (a)
Working dosely with the FDA to ensure that our proposed study protocols are comprehensive, (b) rigerously testing our purified CYT-108 invitre, and (<) Conducting a Pilot Study ahead of the Pre-Clinical study te monitor the petential adverse effects of CYT-108 in
large animals, then medifying the model, dose, and dosing schedule accordingly. On the commercial side, the majer impediment to getting CYT-108 to market comes from identifying a strategic partner er acquirer te bring the drug to market. Given the massive unmet.
need for an effective treatment for OA, our relationship with J&J, the clinica success of our APIC therapies, and the generd exciternent in the regenerative medicine cormmunity, we believe that we have a high probability of partnering with alarge institution to bring

CT-108 to market (or selingthe developed azset to alarge pharmaceutical compary).

Q Please outline the company’s product development roadmap for APIC and APIC mini over the coming years.

Cytonics Corporation: Cytonicsintendsto expand APIC and APIC mini into the global hurnan and veterinary markets. We are currertly speaking with a number of medical device distributors that would like to purchase a license to sell our products inthese markets. We

are currently conducting studies at LSU to determine the benefit that APIC has in their athletes over competing devices. We are alse conducting a study in horses (guided by an equestrian orthopedic surgeon) to demonstrate APIC’s efficacy in animals, These datasets

https://www.seedinvest.com/api/vi/fundraising-profile-draft/24814/preview_content Page 5 of 21
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will bea compeling piece of marketing material, and will add further legitimacy to Cytenics’ daims of superior technology. Weare currently entertaining bids from two groups that would like to purchase exclusive rightsto sell bath systemns in the veterinary market

ind efinitely. In this scenario, Cytenics will rraintain rights ta the Intellectual Property but would designate the 3rd party purchaser the “specifications Develaper” with the FDA. This would relieve Cytonics of the onus of FDA filings and communications.

Q Please detail the barriers to entry for pocential new entrants to this market.

Cytonics Corparation: The largest barrier to entry is the multi-faceted nature of ostecarthritis, and the difficulty in designinga therapeutic agent that can target the multiple intracellular signaling pathways that are dysregulated in the disease. Ostegarthritis has been
studied extensively over the last half century, and yet no effective therapeutic has come to light. & large part of this failure is Big Pharma’s narrow approach. This narrow approach was adopted because Phamma was able to solve rheumatoid arthritis with a single class of
carnpound, TNF-alpha inhibitors. THF-alpha is a pro-inflamrratory cytokine that isthe “rraster switch” for rheumatoid arthritis. Shutting off this master switch shuts the disease down. While TMF-alpha is upregulated in both rheurnatoid and ostecarthritis, the mutti-
faceted nature of osteoarthritis renders TNF-alpha inhibitors inadequate. The search fora “master regulator” of ostecarthritis has turned up nothing An effective therapeutic must address the rrany molecular causal factors of the disease. It is for this reason that the
osteoarthritis market is axtremely difficult to break into,

Cytonics advantage isthe subject matter expertise that drives our therapeutic pipeline. Dr. Scuderi isa world-rencwned orthopedic surgeon that spent 4 years studying ostecarthritis at Stanford, while he taught courses in Stanford’s medical school. His efforts helped
elucidate the causal factars of the disease, which enabled him to develop a specific biomarker assay to detarminethe progression of osteoarthritis by sampling joint fluid. Supported by his colleagues at Stanford, doctors within the regenerative medicine community,

and scientists at premier institutions such as Browin University and Scripps Institute, Dr. Scuderi was able to assemble a critical mass of expertise to penetrate the scientific hurdles and drive the develapment of novel therapeutics for ostecarthritis.

Q Please explainwhy the company reduced the price per share between the Aand B1 rounds. And why was the recent note offered at such a steep discoun< Please provide said note, if available.

Cytonics Corpaoration: Management determined the pricing far the first round arbitrarily. Shortly after the round dosed, management determined that it was averpriced, and decided to lower the price of preferred shares to $2.50 for subsequent round. At this paint,
Dr. Scuderi gifted all the Preferred & shareholders common stock on a 1-te-1 basis, from his own common stock holdings, to effectively reduce their cost of ownership. Our next major investor, J&JfSynthes, imputed a price of $2.50 per share of Preferred B1. Round B2
was reopened in 2013 at $4.00 per share. The price increase was justified because the cormpany had achieved many technical milestones and issued patents. Inal cases, the prices have been determined by management based on scientific and comrmercial milestones

that had been achieved and rrarket conditions (20207-2008 market crash and subsequent recovery.

Q Please identify the company’s potencial axic opporcunities and desired dimeline.
Cytonics Corporation: Weintend to find a strategic partner to out-license the C¥T-108 technology to or identify an acquirer (e.g., Big Pharma) to purchase CYT-108. Strategic partners and potentizl acquirers will start to take interest once Phase 1trials are complete,

and CYT-108 is proven safe and effectiveina small sample of humans. We anticipate that this will occur in late 2027 early 2022, We also intend to uplist to the NASDAQ once we cormplete our Reg A+ and meet the listing requirements (mid 20217, which will provide

early investors with liquidity ahead of any partnership or sale

Show fewer answers from the founder

Term Sheet

A Side by Side offering refers toa deal that is raising capital under two offering types. If you plan on investing less than US $204000.00, you will autoratically invest under the Regulation CF offering type. If you invest more than US $20,000.00, you must be an accredited

investorand invest under the Regulation D off ering type

Fundraising Description

Round type: Series B

Round size; Us §1,070,000
Minimurn investrment: us §1,000
Target Minimum: Us $250,000
Key Terms

Security Type: Crowd Note
Conversion discount 20.0%%
“aluation Cap: US $32,400,000
Interest rate: 5.066

Additienal Terms

Closing conditions: While Cytonics has set an overall target minimurm of US $250,000 for the round, Cytonics must raiseat least US $25,000 of that
amount through the Regulation CF portion of their raise before beingable to conduct a close on any investments below $20,000. For

further information please refer to Cytenics’s Farm C.

Transfer restrictions: Securities issued through Regultion CF have a oneyear restriction on transfer from the date of purchase (axcept to certain qualified
parties as specified under Section 4(a) (6) of the Securities Act of 1933), after which they becorre freely transferable. While
securities issued through Regulation D are similarly considered “restricted securities” and investors must hold their securities
indefinitely unless they are registered with the SECand qualified by state authorities, or an exernption from such registration and

qualification requirements is available

Use of Proceeds

https://www.seedinvest.com/api/v1/fundraising-profile-draft/24814/preview_content Page 6 of 21
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Investor Perks

inuest by 4/1/19 and receive the next tier up from your investment perks (e g invest §15,000 and receive the §25,000Hevel perks)

« $15,000 - Complimentary censultation with a qualified physician (regional availability may differ), plus participation in scheduled quarterly calls with Cytonics’ senior rmanagement

® §25,000 - All of the above, plus complementary APIC kit (sent toa qualfied physician, regional availability may differ)

© §50,000 - All of the above, plus paid airfare tovisit our research facilities and a dinner with Cytonics’ senior managerment, plus a complimentary consult with Gagtano Scuderi, MD and APIC treatment

® §700,000- All of the above, plus complimentary flight (for two) to Jupiter, FL foraweekend stay at the Jupiter Beach Resort, plus invitation to annual updates (dinners, calls) with Cytonics senior rranagement

® $200,000- All of the abave, plusan active rolein C¥T-108 development, plus complimentary admission to industry conferences that Cytonics attends (such asthe American Acaderny of Orthapedic Surgeons Annual Meeting)

Itis advised that you consult a tax professional to fully understand any potential tax implications of receiving investor perks before rrakingan investment

Prior Rounds

The graph below illustrates the valuation cap or the pre-maoney valuation of Cytonics Corporation’s prior rounds by year.

https://www.seedinvest.com/api/v1/fundraising-profile-draft/24814/preview_content Page 7 of 21
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Round Size
Closed Date

Security Type

Series A

Round Size
Closed Date

Security Type

Series B

Round Size
Closed Date

Security Type

US 4300000
Mow 30, 2009

Preferred Equity

U5 $2,304,760
How 30, 2009

Preferred Equity

US 47,630,960
Jan 5,201

Preferred Equity
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Bridge

Round Size US$ 794,000
Closed Date 0ct 15,2018
Security Type Crowd Note
Waluzrion Cap US $32,400,000

Financial Discussion

Operations

Cytonics Corporation (the “Company™) is a research and development company that develops therapies and diagnostics for back and joint pain, which it then licenses to unrelated third parties. The Company was incorporated in the State of Florida under the name

Garnma Sping, Inc. on July 19, 2006 and was renamed Cytonics Corparation an April 12, 2007,
Az shown in theaccompanying financial staterents, attached as Exhibit B, the Company has sustained a net loss of approwirmately $0.6 million for the year ended Decernber 37,2018 and hasan accurnulated deficit at Decermber 31, 2018 of approxirmately $15.4 million

To date, the Company has funded its research and development and operating activities through sales of debt and equity securities, grant fundingand licenses of its products. Tha Company intends to continua e seek funding through investments by strategic partners

and from privateand public sales of securities until such time that the Company generates sufficient cash flow to sustain its operations

Liquidity and Capital Resources

The proceeds from the Offering are essential to our operations. We plan to usethe proceeds as set forth above under “Use of Proceeds, which is an indispensable elerment of our business strategy. The Offering proceed s will have a beneficial effect on our liquidity, as

we had approxirately $272,3301n cash on hand as of Decernber 31, 2018 which will beaugmented by the Offering proceeds and used to execute our business strategy.

The Company currently does not have any additional cutside sources of capital other than the proceeds from the Combined Offerings

Caphal Expendttures and Other Obligations

The Company does not intend to rrake any material capital expenditures in the future,

Trends and Uncertainties

After reviewingthe above discussion of the steps the Company intends totake, potential Purchasers should consider whether achievement of each step within the estimated time frame is realistic in their judgment. Potential Purchasers should also aszessthe

consequences to the Company of any delays in taking these stepsand whether the Company will need additional financing to accomplish them

The financial statements arean important part of the Form Cand should be reviewed in their entirety. The finandial statements of the Cormpany are attached to the Form Cas Exhibit B.

Market Landscape
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The US-market foran effective treatment for osteoarthrits (OA) was estimated by examining Hyalu ronic Acid (HA) sales in years past. HA is a "vscosupplementation* therapy that & commonly used to treat OA. These figures do not take into account the sale of corticosteroids and pain relievers
as trearments for OA (both corticosternids and pain relievers aresold far other applicarions, so estimating the percantage of sales arrributed to treating OA is not practical ). The actual market is likely much larger

ttps ffwww grandviewresearch comyin dustry-analysisfhyalu ron ic-acid-market?

utm_source=googleutm_mediu m= cpc&utm_campajgn=Adwords_HyaluronicAcid_Type2_ Healthcared:gelid= COKCGQikwc?|BRDEARISAK SUBH JcQPv 7 10L5 PKlezG izl E au gYEPVHSMLYA Do CIOLZ_VlogUR Z<0adpl 1 EALw

Ostecarthritis (OA) isa degenerative disease that erodes the cartilage within joints as either part of the natural aging process or due totraurma.

Over 30 million Americans currently suffer from O/, and with the aging population the incidence of DA is projected to reach 25% of the adult population in the US by 2030. Over & million Americans are treated for post-trauratic OA, which accurs frequently in athletes

that experience injury (e.g ACL tear) on the field.
Over $185 billion is spent on treating O& every year, An effective treatrment for O& would have a tremendous impact on both hurman well-beingand the econormic burden of the disease.

The market for treatrnent far QA can be approximated by examiningthe sales of TMNA-alpha inhibitors ($30B), the chss of drugs that treated OA% sister, rheumatoid arthritis (RA). The incidence of O is 6 times higher than that of RA, implying that the global rmarket
for OA is greater than 150 billion.

Currently, limited treatment options exist for OA, and those treatment eptions are palliative - they treat the symptoms but not the root causes of the disease. We beliave an effective treatment must address QA at its source (the upregulation of proteases within joints),
and target the molecular farces that destroy the cartilageand cause joint pain and inflamrration. Cytonics”AZM therapy is one of the only therapies on the market thatachieves that aim. Further, we believe that our synthetic A2M drug product, C¥T-108, will be the

only biclogic therapy with the potential to completely halt the progression of ostecarthritis,

Risks and Disclosures

The founder of the company, as weif as the previous CF Q are no fonger full-time employees of the company. Although they sit on the board, they are not fully engaged employees and have outside interests. Az a result, these individuals may not d evote all of their
timetothe business, and rray from time to time serve as employees, officers, directors and consulants of other cormpanies. These other cormpanies may have interests in conflict with the Cormpany.

The commercial success of the Company’s products wilf depend upon ateaining marker acceprance of these produces among physicians, feafthcare payors, and the medical community. Success will depend, in part, on the acceptance of the Cornpany’s
products as safe, useful and, with respect to providers, cost effective. Itis not certain how guickly, if atall, physicians will accept these products or, if accepted, how frequently they will be used. Products and planned or future products that the Company rray develop
or market may never gain broad rrarket acceptance among physicians and the medical cormunity for sorme or all of the targeted indications. Healthcare providers must believe that our products offer benefits over alternative treatment methods. The degree of market

acceptance of any of the Company’s products will depend on a nurrber of factors, including:

whether physicians and others in the medical community consider the productsto be safeand cost effective treatment meth ods;

the potental and perceived advantages of the preducts over alternative treatment methods; t

the prevalence and severity of any side effects associated with using the products/treatments;

product kbeling or product insert requirernents by the FDA or other regulatory authorities;

limitations or warnings contained in the labeling cleared orapproved by the FDA ar other authorities;

the cost of treatrment in relation to alternative treatments methods;

the convenience and ease of use of the products relative to alternative treatment methods;

pricing pressure, including from group purchasing organizations (“GPOs™), seekingto obtain discounts on products based on the collective buying power of the GPO mermbers;

theawailability of coverage and adequate reimbursement for procedures using our preducts from third-party payors, including government authorities;

thewillingness of patientsto pay out-of-pocket in the absence of coverage and adequate reimbursement by third-party payors, including government authorities;

theability to pravide incremental clinical and econamic data that show the safety, clinical efficacy and cost effectiveness of, and patient benefits from, the products; and

the effectiveness of our sales and marketing efforts for our products.

In the futtire the Company’s products may become obsclete, which would negatively affect operations and flnancial condftion. The medical device industry is characterized by rapid and significant change. There can be no assurance that other cornpanies will
not succeed in develaping ar marketing devices and products that are more effective than the Campany’s treatments or that would render the Campany’s products or treatments absolete or noncompetitive. Additionally, new surgical procedures, medications, and
other therapies could be developed that replace or reduce the impartance of its products. Accordingly, the Company’s success will depend in part on theability to respend quickly to medical and ather changes through the development and intraduction of new

products. Product development involves a high degree of risk,and there can be noassurance that new product development efforts will result in any commerdally successful products.

The company advertised it’s intention to crowdfund via Twitcer on May 31 2018, though thene was no offering ongoing at the time. Thisaction may have been in vioktion of SEC rules, asthe SEC proscribes any “offers” of securities, either publicy or privately
priar to the filing of the Form C. Any communication made prior to filing the Form C may be construed asan unregistered offer of securities made in viclation of Section 5 of the Securities Act — a“Bad Act” that could prevent the Company from being able to use

Regulation CF, Rule 506, or Regulation & in the future.

The CEO s nat a founder of the company and has been empioved with the Company for approximatefy one vear. Further, the CEQ has never run a biotechnology company before. Biotechnology companies are subject to unique challenges and idiosyncrasies

which may be difficult to anticipate for one new to the space or market. In particular, biotechnology companiesare subject to heavy regulation and scrutiny, legal liability, compliance challenges, intense technological change, among other challenges.

The Company’s sales cycie fs fong and may be unpredictable, which can result in varfability of its financiaf performance. Additionally, long sales cycles rray require the Company to incur high sales and marketing expenses with no assurance that a sale will result,
which could adversely affect its profitability. The Company’s resuks of operations ray fluctuate, in part, because of the resource-intensive nature of its sales efforts and the length and variabilicy of the sales cycle. A sales cycle is the period between initial contact with a
prospective customerand any sale of its products. The sales process involves educating customers about the Cormpany’s products, participating in extended products evaluations and configuring the products to custorer-specific needs. The length of the sales cycle,
fram initial contact with a customer tathe execution of a purchase order, is generally [ 6te 24] months. Duringthe sales cycle, the Company may expend significant time and money on sales and marketing activities or make other expenditures, all of which lower its
operating rrargins, particularly if no sale occurs or if the sale is delayed asa result of extend ed qualfication processes or delays. It is difficult to predict when, or even if, it will make a sale toa petential customer or if the Company can increase sales to existing
customers. As a result, the Company may not recognize revenue frorm sales efforts for extended periods of time, orat all. The loss or delay of one or more large transactions ina quarter could impact its results of operations for that quarter and any future quarters for

which revernue from that transaction is lost or delayed.
The amount of capital the Company is actempiing to raise in this Offening is not enough to sustain the Company’s current business péan, In ord er to achieve the Company's near and long-term geals, the Company will need to procure funds in addition tothe

arnount raised in the Offering There is no guarantee the Corpary will be able to rise such funds on acceptable terms orat all. If the Corpany is not able to raise sufficient capital in the future, the Corpany will rot be able to execute its business plan, its continued

operations will be in jeopardy and it may be forced to cease operationsand sell or otherwise transferall or substantially all of its remainin gassets, which could cause a Purchaser to lose all or a portion of his or her investrent.
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The Company may raise additional capital, which may cause difttion to existing stockholders, restrice the Gompany’s operations or require it to refinquish rights on unfavorafde terms. Additionally, the company has outstanding convertible notes of
approximately $800,000 which will canvert in the futureand may dilute investors in this round upon conversion. The Company may seek additional capital through a variety of means, including through public or private equity, debt financings or other sources, including
up-front paymentsand milestane payments from strategic callaborations. T the extent that the Company raises additional capital through the sale of equity or convertible debt or equity securities, an investor's awnership interest will be diluted, and the terms rray

include liquidation or other preferences that adversely affecr shareholder rights. Such financing rray resutt in dilution to stockholders, imposition of debt covenants, increased fived payment obligations, or other restrictions that may affect the Cormpany’s business.

The Company’s business made! is capital incensive. Theamount of capital the Company isattempting to raise in this Offeringis not enough to sustain the Cormpany’s current business plan. In order to achieve the Company’s nearand longterm geals, the Company
will need to procure funds in addition tothe amount raised in the Offering There is no guarantee the Corpany will be able to raise such funds on acceptable terms or at all. If the Cormpany are not able to raise sufficient capital in the future, it will not be able to execute

its business plan, its continued operations will be in jeopardy and it may be forced to cease operations and sell or otherwise transfer all or substantially all of its remaining assets, which could cause a Purchaser tolose all or a portion of his or her investment.

The reviewing CPA has included a “going concern’™ note in the reviewed financiafs. In particular, the notes to the financial statements provide that “the Company has sustained a net loss of approximately $0.6 million for the year ended December 31,2018 and has
an accurmulated d eficit at December 31, 2018 of approimately $15.4 million. To date, the Company has funded its research and development and operating activities through sales of debt and equity securities, grant funding and licenses of its products. The Company
intendsto cantinue to seek funding through investments by strategic partnersand from private and public sales of securities until such time that the Company generates sufficient cash flow to sustain its operations. There is no guarantee that the Cornpany will be able

to raise sufficient capital or generate a level of revenues to sustain its operations. Managerment believes that the Cornpany’s capital requirernents depend on rmany factors, including liquidity necessary for the continued developrnent and marketing of its products”

Success inearfy preclinical studies may not be indicative of results obeained in fater prediinical studies and clinical erfafs. The Company’s praducts may not have been evaluated in human dinical trials, and the Company may experience unexpected or adverse
resultsin the future. The Company will be required to demonstrate through adequate and well-controlled clinical trials that its products are safe for humans and effective for indicated uses befare it can seek regulatory approvals for commercial sale. The positive results
it has observed in predinical trials may not be predictive of outcames in future dinical trials. 1ts products may also fail to show the desired safety and efficacy in later stages of clinical development even if they successfully advance through initial clinical trials. The clinical
trial process rmay fail to dermonstrate that the product is safe for hurransand effective for indicated uses, which may cause the Cornpany to abandon certain products or therapies. Many cornpanies in the biotechnology industry have suffered significant setbacks in late-
stage clinical trizls after achieving positive results in earty-stage development and thereis a high failure rate for product candidates proceeding through clinical trials. Data obrained from preclinical and clinical activities are subject to varying interpretations, which rmay
delay, limit or prevent regulatory approval. Regubtory delays or rejections may be encountered as a result of many factars, induding changes in regulatery policy d uring the period of product development, failureto perform in accerdance with FDA good dinical
practices or applicable regulatory guidelines in the EU and other countries, selection of clinical endpeints that require prolonged periads of clinical ebservation or analysis of the resulting data, or changes in regulatory requirements and guidance that require amending
or submitting new clinical protocols. In add ttion, the design of a dinical trial can determine whether its results will support approval of a product,and flaws in the design of a clinical trial may not become apparent until the clinical trial is well advanced. The Company
cannat be certain that itwill not face these or similar setbacks.

The Company conducts business in a heavify regufated induscry and if it faifs to compily with these faws and government regulfations, fi coufd incur penafties or be required o make signiflcant changes 1o fts operations or experience adverse publicity,
which could have a marerial adverse effect on jts business, financial condition, and restfts of operations. The biotech industry is heavily regulated and closely scrutinized by federal, stateand local gavernments. Gomprehensive statutes and ragulitions gavern the
manner in which the Company provides and bills for services and collects reimbursement from governmental programsand private payors, contractual relationships with Providers, vendorsand Clients, marketing activitiesand other aspects of its operations. Because of
the breadth of these laws and the narowness of the statutory exceptionsand safe harbors available, it is possible that sorme of the Company’s business activities could be subject to challenge under one or more of such aws. Achieving and sustaining compliance with
these laws may prove costly. Failure to comply with these laws and other kws can result in civiland cririnal penalties such asfines, darmages, overpayment recoupment loss of enroliment status and exclusion from the Medicare and Medicaid programs. The risk of the
Company being found in viclation of these laws and regulations is increased by the fact that many of them have not been fully interpreted by the regulatory authorities or the courts, and their provisions are sometimes open to avariety of interpretations. The Company's
failure to accurately anticipate the application of these laws and regulations to the business orany ather failure to comply with regulatory requirements could create liability for us and negatively affect the business. Any action against us for violation of these laws or

regulations, even if we successfully defend against it, could cause us to incur significant legal expenses, divert management’s attention from the operation of the business and result in adverse publicity:

The Company reffes heavily on their technofogy and inefiectual property, bue they may be unable to adequarefy or cost-effectively protect or enforce their intelfectual property righes, thereby weakening their competitive position and increasing
operating costs. To protect their rightsin our services and technology, they rely on a combination of copyright and trademark lawis, patents, trade secrets, confidentality agreements with employees and third parties, and protective contractual provisions. Theyalso
rely on laws pertaining to trademarks and dorrain namesto protect the value of their corporate brands and reputation. Despite their efforts to protect their proprietary rights, unauthorized parties may copy aspects of their services or technology, obtain and use
infarmation, marks, or technology that they regard as proprietary, or atherwise viclate or infringetheir intellectual property rights. In addition, it is pessible that athers could ind ependently develop substantially equivalent intellectual property. If they do not effectively

protect their intellectual praperty, or if others ind epandently develap substantiall aquivalent intellectual property, their competitive position could be weakened

Effectively policing the unauthorized wse of their services and technology s time-consuming and costly, and the seeps taken by them may not prevent misappropriation of their technology or other propriecary assets. The efforts they have taken to
protect aur proprietary rights rmay not be sufficient or effective, and unauthorized parties may copy aspects of their services, use similar marks or dorain names, or obtain and use information, marks, or technology that they regard as proprietary. They may haveto
litigate to enforce their intellectual property rights, to protect their trad e secrets, or to determine the validity and scape of others' proprietary rights, which are sometimes not clear or may change. Litigation can be time consumning and expensive,and the autcome can
be difficult to predict.

Many of company’s contracts are underscoad 1o be contingent,/ to trigger on the successhd development and proofof concept of OV T 108, Clinical development isa long, expensive and uncertain processand is subject to delays and the risk that products may
Ultimately prove unsafe or ineffective in treating the indications for which they are designad. Completion of dinical trials may take several years or more. Clinical trials can be delayad for a variety of reasons, including delays in obtaining regulatary approval ta commen ce
a trial, in reaching an agreerment on acceptable clinical trial terms with prospective sites, in abtaining institutional review board approval at each site, in recruiting patients to participate in a trial or in obtaining sufficient supplies of clinical trial materials, The Cormpary
cannat provide any assurance that it will successfully, or in a timely manner, enroll its clinical trials, that its clinical trials will meet their primary endpoints or that such trials or their results will beaccepted by the FDA or foreign regulatory authorities. The Company may
experience numerous unforeseen events during, or because of, the clinical trial process that could delay or prevent it from receiving regulatory clearance or approval for new products or modifications of existing products, inchiding new indications for existing products

Any such delays could adversely affect the Company’s operatians

The Company depends on the performance of distributors and ocher reseffers The Company distributes its producs through distributors and value-added resellers, which may also distribute products from cormpeting manufacturers. Many resellers have narrow
operating margins and have been adverselyaffected in the past by weak economic conditions. Some resellers may perceive the expansion of the Company’s direct sales as conflictingwith their business interests as distributors and resellers of the Company’s products,
Such a perception could discourage resellers from investingresources in the distribution and sale of the Company’s products or lead therto limit or cease distribution of those products. The Company has invested and will continue to invest in programsto enhance
reseller sales. These programs could require a substantial investment while providing no assurance of return or incremental revenue. The financial condition of these resellers could weaken, these resellers could stop distributingthe Company’s products, or uncertainty

regarding derrand for the Company’s products could cause resellers to reducetheir ardering and marketing of the Company’s praducts.

The Company depends on a imived number of distribuiors for a substantial majority of fes revenue. If the Cormpany fals to retain or expand its relationships or its distributor reduces their commitments, its revenue could decline significantly. Asa result of this
concentration, the Company’s revenue could fluctuate rmaterially and could be materially and dispropaertionately impacted by purchasing decisionsand actions of its significant distributor. In the future, any significant distributor may alter their purchasing patternsatany
timewith limited notice, or may decide not to continue to purchase the Company’s solutions at all, which could cause its revenue to decline materially and materially harm its financial condition and results of operations. If the Company is not able to diversify its

distriburar base, it will continue to be susceptible to risks associated with concentration

The Company depends on profitable rovalty-bearing ficenses of jts iechnology, and Jf it fs unab¥e to maintain and, such ficense then it may not be abfe o sustain existing fevels of reventie or increase revenue, The Company depends
upon theid entification, investment in, and license of new patentsfor revenues. If the Cornpany is unable to rraintain such license agreements and to continue to develop new license arrangernents, then it may not have the resources to identify new technology based
opportunities for future patents and inventions in order ta maintain sustainable revenueand growth. The Company’s current or future license agreements rmay nat provide the volume or quality of royalty revenue to sustain its business. In some cases, other technology
sources may competeagainst us asthey seek tolicense and commardalize technologies. These and other strategies may reduce the number of sources and potential clients to whom it can market services. The Company’s inability to maintain current relationships and

sources of tachnology or ta sacure new licenseas, may havea material adverse eff ect on our businessand rasults of operations

The Company has conducted the foffowing eransaceions with refased persons. Upan expiration of the Company’s office leasein 2017, the Company began leasing space fram the Company’s President ona month-to-moenth basis for $2,000 menthly. Total rent
expenseincurred on space leased from the Campany’s President was $24,000 for year ended Decembar 31, 2018, Rent was not being charged for use of the spacein 2017. During 2018, the Company issued two (2) comvertible notes, each in the principal ameunt of
$50,000 to related parties. The Notes bear interestata rate of 108 per year, payable quarterly, on March 31, June 30, September 30 and December 31 of each year, with a maturity date of June 30, 2021,

The Company has not fifed a Form D for jis prior offerings of securfties. The SEC rules require a Form D to be filed by companieswithin 15 days after thefirst sale of securities in the offering relying on Regulation D. Failingto register with the SEC or get an

exemption may lead to fines, the right of investors to get their investments back, and even criminal charges. There is a risk that a late penalty could apply.
The Company does not have employment contracts in place. Employment agreements typically provide protections ta the Company in the event of the employed's departure, specifically addressing who is entitled to any intellectual property created or developed by

those employeas in the course of their amplayment and cavering topics such as nen-competition and non-salicitation. Asa result, the Company might not have any ability to prevent thase emplayees’ diract competition, or have any legal right to intellectual property

created duringtheir employment. There is no guarantee that an employment agreement will be entered into
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General Risks and Disclosures

Start-up investdingis risky. Investing in startups is very risky, highly speculative,and should not be made by anyone wiho cannot afford to lose their entire investrment. Unlike an investrment in a mature business where there isa track record of revenue and incorme, the
success of a startup ar early-stage venture often relies on the development of a new product or servicethat may or may not find a rmarket. Before investing, you should carefully consider the spedific risks and disclosures related to both this offering type and the

company which can be found in this company profileand the dacuments in the data room below.
Your shares are not easily transferable. You should not plan on being able to readily transfer andfor resell your security. Currently there is no market or liquidity for these shares and the company does not have any plans to list these shares on an exchange or other
secondary market. At some point the company may choose ta do sa, but until then you should plan to hold your investment for a significant period of time before a “liquidation event” occurs. & “liquidation event” is when the company either lists their shares onan

exchange, is acquired, or goes bankrupt.

The Company may not pay dividends for the foreseeable fucure. Unless otherwise specified in the offering d ocuments and subject to state law, you are nat entitled to receiveany dividends on your interast in the Cornpany. Accerdingly, any potential investor wha

anticipates the need for current dividends or income from an investment should not purchase any of the securities offered on the Site.

Valuacionand capialization. Unlike isted companies that are valued publicly through market-driven stock prices, the valuation of private companias, especially startups, is difficult to assessand you may risk ovrpaying for your imvestment. n additicn, thera may ba

additional classes of equity with rightsthatare superior to the class of equity being sold.

You may only receive li

iced disclosura. While the company must disclose certain information, since the company is at an early-stage they rmay only be able to provide limited informatien about its business planand operations because it does not have fully
developed operations or a long history. The company may alse only obligated to file infarmation periodically regarding its business, including financial statements. A publicly listed company, in contrast, is required to fileannual and quarterly reportsand promptly

disclose certain events through continuing disclosure that you can use to evaluate the status of your investrent.

Investment in personnel. An early-stage investment isalsoan invastment in the entrepreneur or management of the company. Beingabla to execute on the business plan s often an important factor in whether the business is viabla and successful You should ba

aware that a portion of your investment may fund the compensation of the company’s employees, including its managerment. You should carefully review any disclosure regarding the company”s use of proceeds.

of fraud. In light of the relative ease with which early-stage companies can raise funds, it may be the case that certain opportunities turn out to be money-losing fraudulent schemes. As with other investments, there is no guarantee that investrments will be

immune from fraud

Lack of professional guidance. Many successful companies partially attribute their early successtothe guidance of professional early-stage investors (e, angel investorsand venture capital firms). These investors often negotiate for seats on the cormpany’s board of

directors and playan impartant role through their resources, contacts and experience in assisting early-stage companies in executing on their business plans. &n early-stage company may not have the benefit of such professiomal investors.

Representarives of S| Seauricies, LLCareaffllaced wich 51 Advisors, LLC (Sl Advisors™). 5| Advisors isan exempt investment advisor that acts asthe General Partner of 51 Selectians Fund I, L P. (*51 Selactions Fund™). 5 Selections Fund is an early stage venture
capital fund owned by third-party investors. From tirme to time, 31 Selections Fund may invest in offerings made available on the Seedinvest platform, including this offering. Investrments made by 51 Selections Fund may be counted towards the total funds raised

recessary to reach the minirmurm fundingtargetas disclosed in the applicable offering rraterials.
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Jain the Conversarion

Be the first to post a comment or question about .

For complian ce purposes, faunders con ducting Reg CF afferings are prohibitad from posting cantact infarmarion on their Discussion Boards: Posts including e-mail addresses or phone numbers will be remaved immediately. If you would like to connect with an investor directly please notify your

dedicated campaign manager on Seedinvests Wenture Growth team.

Frequently Asked Questions

About Side by Side Offerings
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Wihat s Side by Side?
# Side by Side offering refers toa deal that b raising capital under two offeringtypes. This Side by Side offering i raising un der Regu lation CF and Rule 508(c) of Regulation D.

Whatlsa Form C2
TheForm Cisadacument the campany must file with the Securities and Exchange Commission (“SEC™) which inclu das basic infarmation about the company and its offering and & a condition to making a Reg CF offering available to investars. It & important to naee that the SEC does not review
the Form C, and therefore is not recommending andfor approving any of the securities being offered

Before making any investrment deckion , it is highbe recormended that prospective investars review the Form Cfiledwith the SEC (includad in the company‘s profile ) before making any investmant dacision

What is Rule 506(c) under Regulation D?
Rule 504( c) under Regulation D is atype of offering with na limits on how much a company may raise. The company may generally salicit their offering, but the company must verify each investor's starus as an accredited investor prior to closingand accepring funds. To learn more about Rule

506(c) under Regulation D and other offering types check out ourblogand academy,

What is Reg CF 2

Title Il of the JOBS Act outlines Reg CF, atype of offering allowing private companies to raie up to $1 million from all Americans. Prior capital raking options limited private companies to rasing money only from accredited investors, historically the wealthiest ~2% of Americans. Like aKickstarter
campaign, Reg CF allows companies to raise funds online from their early adopters and the crowd. However, instead of providing investors a reward such & at-shirt ora card, investors receive securities, typically equity, in thestartups they back. To leam maore about Reg CF and other offaring types
check out our blog and acadermy;.

Making an Imvestrment in Cytenics Corporation

How does investing work?
‘W hen you complete yourinvestmant an Seedinvest, your maney will be transferrad to an escrow accountwhere an independent escrow agent will watch owaryou rinvestment until it is accepred by Cyranics Corporation. Once Cytonics Corporation accapts your investment, and certain regularary

procedures are completed, your mon ey will be transferred from the escrow account to Cytonics Corporation in exchange faryou rsecurities. A that paint, you will be a proud owner in Cytonics Corporation

W hat will | need tocomplete my investment?
To rake an investment, you will need the fallowing information readily available

1. Persondl information such & your current address and phone number

2. Employment and employer information

3. Metworthandincome information

4. Social Security Mumber or passport

5. ABA bank routing number and checkinzaccount number (typically found on a personal chack or bank statement)

If you are investing under Rule 506(c ) of Regulation D, your status as an Accredited Investor will also need to be verfied and you will be asked to provide documentation supporting yourincome, net worth, revenue, or net asets or a letter from a qualifi ed advisorsu ch as a Registered Investment
Advisor, Registered Broker Dealer, Lawyer, or CPA

How much can | inwest?
Aninvestor & limited in the amount that he arshe may invest in a Reg CF affering during any 12-month period

# |f eitharthe annualincome arthe net worth of the investaris lass than $100,000, the investor & limited to the grearer of $2 000 ar 5% of the lesser of his orher annual income or net warth
* |f the annualincome and net waorth of the investorare both greater than $100,000, the investor & limited to 10% of the lesser of his or herannual income or net worth, toa maximum of $100,000,

Separately, Qytonics Corporation hasseta minimu m investment amount of US 41,000

Accredited investors investing $20,000 or over do not have investment limits.

After My Investment

What fs myongoing relations hip with the lssuer?

You are a partial owner of the company, you do own securities afteralll But more importantly, companies which have raked money via Regulation CF must file information with the SEC and post it on their websites on an annual bask. Receiving regular company updates & important to keep
shareh olders educared and informed about the progress of the company and their investment. This annual repart includes informarion similar to a company’s initial Reg CF filingand key information that a company will want ta share with its investars to fostara dynamic and heatthy relationship
In certain circumstances a company may terminate its ongoing reporting requirement if;

1. The company becomes afully-reparting registrant with the SEC

2. The company has filed at least one annual report, but has no more than 300 shareholders of record

3. The company has filed at least three annual reports, and has no more than $10 million in ssets

4. The company oranother party purchases or repurchases all the securities sold in reliance on Section 4 (a) (8)
5. The company ceases ta do business

Huowever, regardless of whether a company has terminated its ongoing reporting requirement per SEC rules, Seedinvest works with all companies on its platform to ensure that investors are provided quarterly updates. These quarterly reports will include information such &: (i) quarterly net sales,

(i) quarterty change in cash and cash on hand, tiiiy marerial updaras an the business, (i) fundraising updates (any plans for next round, curvent round status, etc ), and (v} any notable pressand news
Howcan | sell my securftfes in the future?
Currently there is no market ar liquidity for these securities. Right now Cyronics Corporation does not plan ta list these securities on a national exchan ge oranothersecondary marker. Atsome point Cytonics Corparation may chooseto do so, but until then you should plan to hold yourinvestmant

forasignificant perind of time before a“liquidarion evant” occurs. A “liquidation ewant™is when Cytonics Corporation either lists th eir securities on an exchange, is acquired, ot gones ban krupr.

Howdo | keep track of this investment?

You can return to Seedinvest at any time to view your portfolio of investments and obtain a summary statement. If invested un der Regulation CF you may ako receive perindic updates from the company about their business, in addition to monthly account statements.

Other General Questions

What Is this page about?
Thi is Cytonics Corporation’s fundraising profile page, whereyou can find information that may be helpful foryou to make an investment deciion in their company. The information on this page indudes the company overview, team bios, and the risks and disclosures related to this investment
opportunity. if the company runs aside by side offeringthat inclu des an offering under Regulation CF, you may alsofind a copy of the Cytonics Corporation’s Form C. The Form Cincludes important detaik about Cytonics Corporation’s fundraise thatyou should review before investing.
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How tan | (or the company) cancel my investme nt under Regulation CF?
For offerinzs made under Regulation CF, you may cancel your investmantat any time up to 48 hours befare a closing accurs oran earliar date set by the company. You will be sent a reminder notificarion approximataly five days before the closing or set dare giving you an apportunity to cancel your

investment if you had not already done se. Once a closing accurs, and if you have nat canceled your investment, you will receive an emall notifying you that your securities have been issued. If you hare already funded your investment, your funds will be promptly refunded to you upon cancellaion.

To cancel your investment, you may go to your portfolio page

What if | change my mind about investing?
If you invest underany other affering type, you may cancal your investrment ar any time, forany reason untila closing onccurs. You will receive an email when the clesing occurs and your securities have been ssued. If you have already funded your investment and yourfunds are in escrow, your funds

will be promptly refunded to you upon can cellation. To cancel your investment, please goto your portfolio page
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