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RELIEF FOR OSTEOARTHRITIS , 

I@ 

Invest in Cyt:onics Corporation 

Developirg statesof-thesart diagnostics and therapeutics for osteoartl....-itis 

$ 1,000 $:1 2,-400,000 Crowdl'bte 

Ml1imum Valuation cap Security T:,pe 

Pu~l-esed securitiei, ~fl! not curn!ntlytradcable. 

Cisls!lnddiSdOS\US 

Comp'ir<y Highligh:s Fundraise H"igl-.ights 

> Ra.ised over $15M to- dll.te, including a. $4M investment from ~nthes (a.Johnson & Johnso n Compa.ny) > Total Round Size: US $1 {)70{/0J 

> The Company has executed licensingagreements for its FACT and AP IC t echnologies, with a value up to $6M a.nd 1006 royalties on net 

sales 

> Raise Description: Series B 

Cytonics, founded in 2006, is a private research 
and development company focusing on molecular 
diagnostic and therapeutic products for chronic 
musculoskeletal diseases. 

Our first product was a biomarker assay to determine 
whether painful joints are experiencing breakdown of t he 
articular cartilage, which is the hallmark o f osteoarthritis. 

We leveraged our deep understanding of the 
molecular etiology of osteoarthritis to develop our 
APIC system, a device which uses patients' own blood 
to treat damaged joints. 

Current focus: Recombinant Protein Drug Development 
Program. We are currently developing a novel drug 
product to eradicate the pain and suffering associated 
with osteoarthritis once and for all. 

We currently have 7 issued International patents, and 
10 patents pending. 

> Minimum Investment: US $1 {)OJ per investor 

> The Na.tiona.1 Instit ute of Hea.lth (NIH) ha.sa.warded Cytonics nea.rly $1.SM in gove rnment gni.nts 
> Security Type: Crowd Note 

> 7 is~ed U.S. and internuional patents and 9 pa tents pending 
> Va.h..0.tion Cap: u s $32,-400{)00 

> Founded by a lea.ding orthopedic ~rgeon ( 21 years' experience ) and haded by renowned phy~cians, resea.rchers, a nd biotech investors 

> Ta rget Minimum Raise Amount: US $250,000 

> Offe ring Type: Side by ~de Offering 

Cytonics is a leader in t he field of regene rative medicine a nd is positioned to disrupt the space w ith their innovative bio logic therapies for muscu loskeletal d iseases. 

The Problem 

e 
e 
e 

Osteoarthritis (OA) is a crippling disease that is ccLJsed by t he breakdown of c<Ytilage Within joints. While t he exact ccLJse of OA remains uri.nown, post-t ratrnatic injLries (e.g., ACL tear) cfld age-related we;r-cfld-te<Y of the Joints sighficartly increase the incidence ci 

the disease. Over 3) million people are treated for <Yt lYitis-related pain In the Uhted States alone, placing a $1858 b1.rden on our healthc<Ye system and economy. Missed work cfld excessive med cal expenditu-e all resUt from the lack of ell effective treat rn.:nt. We 

believe the d scovery of a safe, effective theraP'/ for OA would have an enormous impact on the well-being of our nation's popUation <Y1d sighfi cartly reduce the bu-den placed on our economy. 
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O ur Solutio n 

Cytonics' sciution t o t he 0A problem is to delver high concentratioos of Alpha•2•Macroglobulin (A2M),a blood serum protein that has been shown to protect cartilage, into t he joint space t o sl ow and eventually halt the progression of arthritis.. 

We leveraged our undemanding of the molecular forces t hat cause osteoarthrit is to develop the "'Autologous P~te~t Integrated Concentration" (APIC) 91stem, a device which concentrates A2Mfrom P3,tients' own blood to t root damaged joints. The AP IC technolog,, 

has treated over 6,0CO patients nat ionwide, a nd has been shown to slew cartilage degradation, a lleviate pail, and eventually halt the progression of OA 

Our current focus is on the development of CYT-108, a biologic therapy that \Illas modeled after the natural~ occurring A2M molecule found within blood. CfT-100 is a synthetic ve rsion of the A2M molecule that we hypcthes:ize is more effective and 2-4x more potent 

than naturally occurri1gA2M. If approved by the FDA, CTT-108 will be the only theraP}' we are a-mre of that addre sses the root causes of osteoarthritis and has t he potent ial to cure this disease 

Product & Service 

Ou r Science (A2M) 

Alpha-2-M:!.crogjobulin (A2M) is a naturaly occurring blood serum protein involved in blood cl ot forrrat ion. A2M is also a well charaaerized, broad-spearum protease inhibitor that has demonst rated potent inhibitoryaaivityagainst t he proteases that destrcy 

carttl,ge in osteoarthrit is (OA) 

Unfortunat ely, the levels of naturally occurri1gA2M may be too low t o lend therapeutic benefit to damaged joints. Delivering higti concentrat ions <:J A2M directly into afflicted joints, however, has been shown to inhibit th ese cartiBge-destrcying proteases, slowing and 

potentialy haling the progression of OA. 

The FACT Diagnostic 

Our flagship produa , the Fibroneain-A.ggrecan Compla Test (FACT), detects the presence of the Fibronea in-Aggecan Complex (FAC) in samples of 1)3.tients' joint fluid. A positive readout indicates that the patient' s cartilage is damaged due to overaaive proteases, 

a nd that t he 1)3.t ient would benefit from our APIC treatment . We licensed the FACT to Synthes (acquired by J ohnson &J ohnsoo) in 2010for $5M. The FACT is currently so ld by our national distributor (A2MCyte) d irectly t o orthopedic physicians 

The APIC System 

The APIC system isolates A2M fou nd naturally in the bloodstream, producing a concentrated so lution that is t hen injeaed into the damaged jo int. This is achieved by centrifug ingl)3.t ient's blood, then filtering out proteins that could cause damage t o t he Jo int while 

retaining the therapeuticA2M. Th e clinical success <:J our APICthe raP}' is evident--over 6/XXJ patients have been treated to-date. We licensed our technolo&<toa national distribut or (A2MCyte) for $850,CO) upfront and 1(% royalties on net sales To-

dat e, A2MCyte has sold CNer 6,(XIJ kits di rectly to physicians. A2MCyte a nticil)3.tes a dramatic growth in sales in 2019 as the cofll)anywas recently acq uired bya much larger internat ional distrtiutor, effea ively doubling the sales force and giving access to international 

markets 

Test im on ials " 

" I have been I.JSing C}'ronk:s' Alpha-2-Maa-og/obiin kits co creac variovs joJncpaJn s, mosrly il clle knee. This .is pare ofmyregeneracivemectio"ne pracck:e. Ne seen remari:.abferesl.ics sudl cllac time Sl..(&gesrect char my~fe and my son unde.rgotrffitmems. The 

cr ffitmencs ~reremarkatiysuccessli.i in both of chem. f am very pleased and ltn foot.Ing forward rohaving chis produce [ CYT-108 ] avaifatie more easifyoff-che- ,J,,fffand approved by insurance. texpecc a huge demand for le . ... 

- L. Rosenfield, lvO 

"I [ haVt>] suffered [&om] profonged pairi &om aparria-f Cffir in m; righc Adii!les tendori Alter afm osr eJghc months of therapy and variovs tr earmenrs, R. Gros;man, MD rdd me abovr C}'ronics a-nd the avai.8.b'eA2M creacmem I received myfirsr i11J·eccia1 in April of 

2018 and wlr:fiin week s chefarge nodliein my Adl/Jfeshad shrunk significam1/. The A2M rherapyhasgiven me my fife Net. ... 

- D. Bobb, pat ient 

~rhe above /ncti1;lctvals were not compensaced for clleir rescimoniafs. ffl adctieion, chelr cestimoniafs shoufd nor be construed asanc(or considered J!1Vt>so:nenc adiAce. 

The Next Generation A2M The rapy: CYT-108 

We leveraged oor understanding of protein engineering to create a synthetic ver~ion of the naturally occurringA2M protein, dubbed -"CYT-108. " CTT-108 was engineered "with a special .. bat region"" located in the center of the protein, responsible fort rapping the 

dest rua ive proteasenhat are upreg.ilat ed in osteoarthrt is. Th6 engineered bait regi on make~ CYT-108 more potent than the naturally occurrJlg ('Mid-type) A2M. We have contraaed Goodwin Biotech nology, a contraa research orgm ization, t o purify industrial-scale 

quantit ies rJ CYT-108 for pr,e.d nical e(periments and FDA cli1ical trials. We e(pect to begin pre-clinical t rials in lat ,e.2)19 

Gallery 
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What is Osteoarthritis and Why is it a Problem?. 

This presentation may contain forward-looking statements and information relating to, among other things, the company, its business plan and strategy, and its industry. These state ments reflect management's current views with respect to future events based information currently available and are 

subject to risks and uncertainties that could cause the company's actual results to differ materially. Investors are cautioned not to place undue reliance on these forward-looking statements as they are meant for illustrative purposes and they do not represent guarantees offuture results, levels of 

activity, performance, or achievements, all of which cannot be made. Moreover, no person nor any other person or entity assumes responsibility for the accuracy and completeness of forward-looking statements, and is under no duty to uixJate any such statements to conform them to actual 

results 

Media Mentions 

The Palm Beach Post 
U IIWS mm a 'Qrbe ~tanforb 1iailp 

Team Story 

Gaetano Scuderi, MD, a fellowship-trained spine surgeon and former Stanford professor, began his quest to find the source of joint pain by assuming that there must be some compound that forms when cartilage begins to degrade due to arthritis. If such a biomarker 

could be located, then it could become an objective test for the presence of arthritis in joints, and hint at the cause of the cartilage damage. Dr. Scuderi examined the joint fluid from colleagues, employees, and even family members for biomarkers. Dr. Scuderi's first 

published paper (2006) attracted the attention of the Stanford Medical community, which became instrumental in conducting research and raising funds for the company. In 2006, Dr. Scuderi made a key hire, Lewis Hanna, PhD, an experienced R&D leader in biologic 

therapeutics. This research team created a specialty cartilage research lab focused on developing biologic solutions for osteoarthritis, giving birth to the APIC system and CYT-7 08. In 207 8, Dr. Scuderi hired Joey Bose as President to oversee the drug development 

program. With the expert guidance of business, scientific, and regulatory consultants, Dr. Scuderi was able to form a critical mass of scientific and business expertise within the company 

Founders and Officers 

Gaetano Scuderi, Md 

FOUNDER AND CHAIRMAN OF THE BOARD 

Gaetano Scuderi, MD is the Founder and CEO of Cytonics Corixiration. Dr. Scuderi is a fellowship-trained (UCSD, San Diego, CA) spine surgeon who has practiced medicine since 1993. He was also appointed to Clinical 

Assistant Professor in the Department of Orthopedic Surgery of Stanford University. He graduated medical school from State University of New York (Buffalo, NY) and completed his Residency at University of Miami School 

of Medicine (Miami, FL). Dr. Scuderi has p._1blished over 45 scientific articles and has lectured world-wide. Dr. Scuderi currently practices orthopedic surgery in Jupiter, FL 

In addition to his clinical practice and his role with Cytonics, Dr. Scuderi is a 4th degree black-belt in Jiu Jitsu and the founder/principle instructor of Scuderi Self Defense (Jupiter, FL). Dr. Scuderi's love for this martial art is 

on~ surpassed~ his passion for helping t he sick and elder~ reclaim their mobility and quality of life 
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Key Team Members 

Joey Bose Antonio Carvalho, Cpa 

Lewis Hanna, Ph.D. 

Notable Advisers & Investors 

J ason M. Cue llar, MD PhD David C. Yeomans, PhD 

Wayne Olan, Md Thomas San Giovanni, Md 

Raymond Golish, MD, PhD, Mba Joseph Buckwalt er, Md 
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Martin Angst, Md Geoff Abrams, Md 

Joey Bose Raymond Johnson 

Q&A w ith the Founder 

Q Why did the company change names in '1fXY7? 

Cytonics COfporation: We wanted a name that WIIS more reflective cf the focus cf our technology: Cyt +tooic - cell+ elixir. This name is more reflective of the discovery of the cytoki nes that dam<1ge C<Ytilage in 0A and our treatment which attenuates t heir deleterious 

aa.ivity. 

Q Please explain Dr. Scuderi'sday-to-day ro le at. Cytonics. Does Dr. Scuderi currenlly have any engagements oui.side of his role at Cytonics? 

Cytooics Corporatio n: Dr. Scuder i is in'Xllved in the high~evel de cision making cf t he compdny. He has b€en instrumental in both the R&D and friandng aspects cf the comp,my, and maint ai ns close relationships w ith m.:ny doa Ofs and scientists in the regenerat ive 

medicine space. Dr. Scuderi is a practicing crthopedic su rgeon, vkio ~soteachesJ iu Jitsu (owner cf Scuderi Self Defense; Ju piter, R) and serves as an expert witness fcr medical malpractice case-;. 

Q How is Raym ond Johnson currently employed? 

Cytonics Ccrporatio n: Raymond J ohnSOfl is an exter nal advisor to the comp,my and is employed on a consultirs basis. He contributes 5 t o 15 hours per mort.h in lis performance of these dut ies and is compensate d at t he rate cf $250 per hour fcr h is services. He does 

not h,!r,/e an emplcynent or consult ing contract VYi th the company. Mr. Johnson advises the comp.any on matte rs ci fund raising, licen~ng agreement s, personnel, investor rel ct.ions, budgeting, and corpo rate finance. 

Q Why is this executive team the right team to be executing on Cytonics' strat.egy? Are there any gaps in the team? If so,what and how doest he company p lan to fill these? 

Cytonics Ccrporatio n: Cytonics has a qualified team cf MDs, PhDs, and M8As who are highly experienced in all aspects ci biotechnology research ;y-id development . Our founder and chairman, Dr. Gaetano Scuderi, has been recognized as one of the top spine surgeons 

in t heco urt.ry and has been a professor and rese.rcher at Stanfcrd U-.iVer~ty. He leads our team cf other top orthopedic surgeons who havecort.ributed t heir clinical knowl edge ;y-id d rug trial experience to Cytonics from the comp;y-iy's onset. Dr. LeVYi s Hanna, our de 

facto Chief Scientific Offr:e r, has over 40 years' experiE'llce le Ming biotech rese.rch te.rnsfcr Fortlll e 500 pharmaceuti cal companies. He leMs our te.rn of PI-D researchers in the development of our recombinant protein ther~utics. Otx president , Mr. JolYBose, 

has ~gnificart. experience in protein engineering lrld in heal the.re investment b.Yiking. His c ross-over skillset ena~eshim to effectively mir'lage t he dl:".'eloprnent cithe comp.any and its th erapeutic asS€t.s. The company wi ll continue to hire rese.rch , d inical trial, and 

managemert. staff on a direct ?lld contract ba~s as reqLired. 

Q Please ida,tifythe major risks to Cytoni<:s' R&D roadmap through lo <:ommer<:iali:zation of CYT-103. 

Cytonics Corporation: The majcr impediment to ou r proposed R&D roadmap is demonstrating the clinical success ci CYT-108 in the st<'lges of FDA clinical trials. There are many reaSOfls wl'!)I' a drug that has demonstrated efficacy m,yfail, including statistical reasons an 

insufficient ly"powered" test ("Power" is the probability ci correctJyrejecting t he null hypothesis in favor ci the alternative l'!fpothesis) . We can mitigate this risk by estimat ing the therapeutic effect we expect in t he clinical trials, based upon prl:".'ious experiments, and 

ensuring that the study has enough participant s to be appropri ately powered . C>ther reasons th?L. the drug might fail in cl inical trials include: ( 1) Poor study design , (2) Poor puri ficat ion ci the drug product, and ( 3) Adverse event s. We will mitigate these risks by ( a) 

Wcrklng dosely With the FDA t o ensure that our proposed study prot occis are comprehen~ve, (b) rigcrouslytesting our purified CYT-108 in vitro, and ( c) Conducting a Pilot Study <YleM cf the Pre-Clinical study t o monito r the potential adverse effects of CYT-108 in 

large <Y1imals, then modify ing the model , dose, ;y-id dOSing schedule accordingly. On t he commercial ~de, the major impediment t o getting CY T-108 to market comes from identifying a strategic partner cr acq uir er t o brirs the drug to market. Given the massiVe urmet 

need for an effective treatment for DA, our relationship VYit h J&J, the clinical success ci otx APIC t herapies, and the gener al excitemE'llt in the r egenerati ve medicine commun ity, we believe that we have a high probabili ty of partnering Wit h a large institut ion t o bfing 

CYT-100 to market (or selling t he developed asset to a large pharmaceutical company). 

Q Please outline the company's product development roadmap for APIC and APIC mini over the coming years. 

Cytonics Corporation: Cytonics intends to expa-1d AFK and AF'IC mini into t he global 1-.Jman lrld veterin.ry markets. We are currert.ly speaking VYith a number ci medical device d istributors that would like to p..rch .!iSe a license to sell o tx products in these mef"kets. We 

are currently conducting studies 4. LSU to determine the benefit that API C has in their at hletes over competing devices. We are also conducting a study in horses (glided by .:n equestrian orthopedic surgeon) to demonstrate APIC's efficacy in animals. These datasets 
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wil bea compel ing Dece of marketing material, and 'Will add fun her legtimacyto Cytonics' claims of superior t echnology. Weare currently entertaining bids from two goups t hat would like to purchase exclusive rigltsto sell both systems in the veterinary market 

indefinitely. In t his scenario, Cytonics will rraintain rights to the Intellectual Property but would desigiatethe 3rd P3rtY purchaser the" Spedfications Developer"w ith the FDA. This would rei eve Cytonics of the onus <:/ FDA filing; and comm.mications 

Q Please derail the barriers to entry f'Qrpotential new entrants to this maricet. 

Cytonics Corporation: The largest tarrier to entry is the muki-faceted nature of osteoarthritis,and the difficuky in designing a t herapeutic agent that can target the mult iple intracellular sigialing IXlthways that are dysreg.ilated in the disoose. Osteoarthrit is has been 

studied extensively c,,.re r the ~ st half century, and yet no effective therapeutic has come to li,iit. A large part ofthis faiture is BigPharrra's narrow approach.T his narrow approach was adopted becau se Pharma was able t o solve rheumato id art hritis with a sin~e c~ss of 

compound, TNF-alpha inhibitors. TNF-alpha is a pro-inflammatory cytokine that is the "master switch" for rheumatcid arthrit is. Shutting cff this master switch shuts the disease dorm. \IVhile TNF-alpha is upregulated in both rheumato id and osteoarthrit is, the mut i

faceted nature ci osteoarthrtis renders TNF-alpha inhibt ors inadequate. The sea rch for a "master regulator'' of osteoarthrtis ha s turned up nothing An effective therapeutic must address the many molecular causal factors of the d isease. It is for t his reason that the 

osteoarthritis market is e<tremety difficult to break into. 

Cytonics' advantage is the subject matter experti se that drives our therapeut ic pipeline. Dr. Scuderi isa world-renowned M hope dic surgeon that spent 4 years studying osteoorthritis at Stanford, while he taught courses in Stanford' s m edical school . His efforts helped 

elucidate the causal factors of the disease, "Which enabied him to develop a specific biomarker assay t o determine the pro,gresSion of o!.teoarthrtis by samplingJointfluid. Supported by his colleagues at Stanford, doctors within the regenerative medicine community, 

a nd scientists at premier rlstitutions such as i3ro"WT1 LxliverSity and Scripps Institut e, Dr. Scuderi was able to assemble a critical mass ci eic:pertise to penetrate the scientific hurdles and drive the devel opment of novel therapeutics for osteoarthritis 

Q Please explain why the company reduced the price per share between the A and BI rounds. And why was the recent note offered at such a steep discount? ptease provide said note, if available. 

Cytonics Corporation: Management determined the pricing for the first round arbt rarily. Shortly after the round d osed, management deterlllned t hat it was c,,.rerpriced, and decided t o lower the price of preferred share s to $2.50for subsequent round. At this poi nt, 

Dr. Scuderi ~ fted all the Preferred A shareholders common stock on a 1-to-1 1::Bsis, from his own common mxk holding; , t o effectively reduce t heir co<;t of ownership. Our next major investo r, -1&.JISynthes, imputed a price of $2.50 per share of Preferred 81. Round 82 

was reopened Jl 2013 at $4.00 per share. The price increase was justified because t he company had a chieved many technical mile!.tonesand issued patents. In al cases, the prices have been determined by management based on scientific and commercial milestones 

that had been achieved and rrarket condit ions (2)'.)7-2C08 market cra sh and subsequent recc,,.rery) 

Q Please identify the company'$ potential exit opporcunidesand desired timeline. 

Cytonics Corporation: We intend to find a st rat egic partner to out-kense t he CYT-108 t echnology to or identify an acquirer ( e.g ., Big Pharma) to purchase CYT-108 . Strat egic partners and potential acquirers will start to take interest once Phase 1 t rials are complete, 

a nd CYT-1C8 is proven safe and effective in a small sample of humans. We antic pate thatthis w~I occur in ~te Xl21/early 2022.. We also intend to uplist to the NASDAQ once we compl et e our Reg A+ and meet the listing requirements ( mid 2021), which will provide 

early investors with liquidity ahead of any partnership or sale 

Show f ewer answers from the founder 

Term Sheet 

A Side l:oj Side offering refers toa deal t hat is raising capital under two offering types. If you plan on investing less than U5 $20p:D.OO, you will autorraticalty invest under t he Regulation CF offering type. If you invest more t han US $20,0CO.OO, you must be an accredited 

investor and Jlvest underthe Regu~tion D cffering type. 

Fundra ·1silg Descr iption 

Round type 

Round size 

Minimum Jlve stment: 

Target Mnimum: 

Key Terms 

Security Type: 

Conversion discount 

v aluation cap 

Interest rat e: 

Additional Terms 

CloSing cond t ions 

Transferrest ria ions 

Use of Proceeds 

Series 8 

US $1P70,COO 

us $7p::o 

us $250p:D 

Crowd Note 

20(¼ 

us $32,«xip::o 

5Cfe6 

While Cytonics has set an overall targl't minimum of US $2:i:J,OCOfor the round, Cytonics must raise at least US $25p::o of that 

amount through the Regulat ion CF portion ci their raise before being able t o conduct a close on any rlvestments below $20,0CO. For 

further information please refe r to Cytonics's Form C 

Securit ies issued through Regulation CF have a one year restriction on tran sfer from the date of purchase (excf1;( to certain qualified 

parties as specified under Section 4(a) ( 6) of th e Securities Act of 1933), after which they become freely transferable. While 

securities issued t hrough Regulation Dare similarly considered "'restricted securit ies"' and investors m ust hold their securities 

indefinitely unless they are regist ered with the SEC and qua nied by state authorit ies , o ran exe~ ion from such re~strat ion a nd 

qua~fication requirements is available 
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If MirimumArnount Is Raised If Maximum Amourt. Is Raised 

• O(f. ma Purifc~tbn • PibtAnimolStudy 

• CfT.108 P,,orfc~tbn • Pibt AnimolStudy • Gt.4PPrc:du:tbn of01 

• legA•furdr~isingt.ollr. • legi'.•furdr~ising~r ... 

Investor Perks 

/ni,est .bj'4/7/19and ,eceive the next tier 11p ITomyoLn" in11estment perts (e.g., invest $15, 000and receive the $25,000-fei,ef perh) 

• $15,0CIJ - Corrc,limentary consultation wit h a qualified physician (regional availabilt y may differ), p l.l s pmicipation in scheduled quarterly Ollis wth ()'tonics' senior rranagement 

• $25,0CfJ - A!I of the above, plus complementary APIC kit (sent toa qualified physiCtan, re,©onal auaiiabi~ty may differ) 

• $~,OCO- AII of the above, plus paid airfare to Visit our research facil ties and a dinner with Cytonics' senior rra.nagement, plus a comp~mentary consult With Gaetano Scuderi, MD and APICtreatment 

• $1((),(0)- AII of the above, plus compl'mentary twght (for two) to Jupiter, FL fora weekend stay at the Jupiter Beach Res:ort, plus invitation t o annual updates ( dinners, calls) with CytonicS" senior rranagement 

• $2)'.),0X)- AII of the above, plus an active role in CYT- 108 development , plus complimentary admission t o industry conferences that Cytonics an ends (such as the American Academy <:i Orthopedic 'Surgeons Annual Meeting) 

It is advised that you consult a tax prctessional to fully undemand any potent ial tax i~lications of receiving inve c;cor perks before rrakingan invec;cment 

Prior Rounds 

The ,graph below ilklst rates the valuation cap or the pre-money valuation ct Cytonics Corporation's prior rounds by year. 
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Seed 

Round Si2e 

dosed Date 

Sec ur ity Type 

Serie s A 

Round Siie 

Closed Date 

Security Type 

Series B 

Round Size 

Closed Date 

Security Ty pe 

SiitoesB 

(~fl!tre::I} 

US$ 300/)00 

Nov 30, 21XB 

Pn!ferrcd Equity 

US$2,304,760 

Nov30, XXB 

Pn!krrcd Equity 

US $ 7,630,9ro 

Jan S, 201 6 

Prefer red Equity 
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Round Size 

Closed Date 

Security Tyr,e 

Valuation Cap 

Financial Discussion 

Operations 

US$794poo 

Oct 15,2.018 

Crowd Note 

US $32,400,000 
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Cytonics Corporation (the "ComP3ny'') is a research and development comP3nythat develops: therapies and diagnostics for back and joint pain, which it then licenses to unrelated t hird parties. The Company was incorporated in the State of Florida under the name 

Gamma Spine, Inc. on JJly 19, 2006and was renamed Cytonics Corporation on April 17, '25XJ7. 

As shown in theaccompanyingfinancial statements, attached as Exhibit 8, the Company has sustained a net loss ofapprC!l<imately $0.6 rrlllion f or t he year ended December 31,2018 and has an accumulated deficit at December 31, 2018 of approximately $15.4 million. 

To date, the ComP3ny has funded its research and developmo"nt and operatingaaivl ies througj, sales Cf debt and equity securities, gant funding and licenses of its products. The Comp:my intends to continue to seek funding throug'I investments by strateg'c partners 

and from private and public sales of securities unt il such time that the Company generates sufficient cash fl DW to sustain its operations. 

Liqu idly and Capital Resources 

The proceeds from the Cfferingare essential to our operations. We plan to use the proceeds as set forth above under .. Use of Proceeds .. , which isan indispensable element of our business st rate&<. The Cffering proceeds will have a beneficial effea on our liquidiry,as 

we had approxirrate~ $772,330 in cash on hand as of December 31 , 2018 which wil be augmented by the Offering proceeds and used to execute our business strategy. 

The Company currently does not have any additional outside sources of capital other than t he proceeds from the Corrbned Offering;. 

Capkal Expend:tu res and Other Obligafions 

The Company does not intend to make any material capital expenditures in the future. 

Trends and Uncertainties 

After reviewingt he aOOJe discussion of the steps the Company intends t o take, potential Purchasers should consider whether achievement of each step within the estimated time frame is reall5tic in their judgment. Potential Purchasers should also assess the 

consequences to the Company of any delays in taking these steps and whether the Company will need addit ional finan cing to accomp~sh them 

The financial statements are an important part of the Form C and should be revie'll'led in their entirety. The financial statements of the Company are an ached to the Form Cas Exhibit B 

Market Landscape 
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The US-mark.etfuran effe cti¥e treatment for osteoarthritis (OA) was estimated DJ' examining Hyal.Jronic Acid (HA) sales in ye-Y'S pa,;t _ HA is a •viscosupp!ementation" therapy that is commonly used to treat OA. These fi~res do nct tal:.e into account the sale ofcotticosteroids an d rein reliever.; 

as t reat:mentsfor OA (both corticosteroids and pain rd ever.; are sold forot her app,lications, so en imati'lgthe pu cen~ of sales attributed to treating 0A. is not practical). The actual mart.~ is likely much larger. 

https//www.gra..ndi.'io!wn-sean::h.corriin du!.try-analysfs/hyah.J ron ic-acid-mart.et? 

ut m_sourc e =googl e3i ut m_m ediu m= cp c& ut m_ campaign =AcN-/Qt'Cf,_ Hyallron icAc id_ Type2..H ealth c.ve&gc lid= Cp KCQiAwc7 jBRD 8A RtsAKSUB HJ cQ9,f J71 OLS PK ~zGizL E J~ gYE PVH 6m L YADo CJOLZ_ VJx,:jU R lXOa.A.pl. 1 EALw 

Osteoarthrit i~ (OA) isa degenerative di seas<" that erodes t he cartilage w il:hin jointsas either 1)3.rt d the natural aging process or due totraurra 

Over JO mil ion Americans current ly suffer from OA, and with the aging populat ion the incidence of OA is projeaed to reach 25% of t he adult populat ion in t he US by 2030. Oler 6 mil ion Americans are treated for post-t raurratic OA, -..vhich occurs frequently in athletes 

that experience injury (e.g ACL tear) on the field 

Over $185 bil~on is spent on treating OA f!llery year. An effea;..,e treatment for OA would have a tremendoos impaa on both hurran well-beingand the economc burden of the dis ease. 

The market for treatment for QA. can be approximated by e:icamining the sales of TNA-a~ ha inhibitors ( $308) , the class of drugs that t reate d OA's Sister, rheumatoid arthritis ( RA) . The incidence of OA is 6times hiW!er than that of RA, imp~ing that the global rrarket 

for OA is g reater than $100 billion 

Currently, limited t reatment options e<ist for OA, and those treat ment options are palliative - t hey t reat t he symptoms but not the root causes of t he disease. We believe an effeaive treatment must address OAat its source (the upreg.ilation of proteases wit hin joints), 

and t:a~ et t he molecular forces that destrcythe cartilage a nd causeJo rlt pain and inflamrrat ion. Cytonics' A2M therapy is one of the only t herapies on the markl't thatachif!lles that aim. Fur ther, we believe that our synthetic A2M drug product, CfT-108, wil be the 

only biologic theracy with t he potent ial to completely halt the progression of osteoarthritis 

Risks and Disclosures 

The fO.Jnde roftheconµmy,as we/las theprettiws CEOareno laigerfu/1-v""meemployeesoftheconpany. Althougl they sit on the board, theyarenot fuly eng:iged emplcyees and have ootside interests. As a result , these individuals may not devote all Cf their 

time to the buSiness, and rrayfrom t ime to time serve as employees, officers, direaors and con sultants ci other companies. These other companies may have interests 11 conflict with the Co~ny. 

Theoommerda/ su:::cessofthe Conpany's products wmdepend upai atrainingmaftetacrRpranc.eofthese jYOOu:::ts amaigphysicians, heaJthrare payors, and themediraJconmunity. Success 'Nill depend, in part, on t he acceptance of t he Co~ny's 

products as safe, useful and, 'Nith re spect to providers, cost effective. It is not certain how quid:.~, if atal, physician swill accept these products or, if accepted, how freq uently they will be used. Products and planned or future products that the Company may develop 

or market may never g:ii'I broad market a cceptance among phySician s and the medical communty for some oral of the targeted indications. Healthcare providers rTIJSt believe t hat our products offer benf'l'its ove r alternative treatment methods. The degree of market 

a cceptance of any of the Company's products will depend on a nurrber of factors, includ ing 

whether physieiansand others in the medical community conSiderthe products to be safe and cost effective t reatment methods; 

the potential a nd pe rceived advantages of the products over alternative t reatme nt methods; t 

the prevalence and severity of any side effects a ssociated with using the products/treatments; 

product labeling or product insert requirements by the FDA or other re~latoryauthorit ies; 

limitations or"Mrnings contained in the labeling cleared or approved C')' the FDA or other authorities; 

the cost ci treatment in relation to alternative treatments methods; 

the convenience and ease of use Cf the products relative to alternative treatment methods; 

pricing pressure, including from g roup purchasing org=mizations ("GPOs"), seeking to obtain discounts on products b3.sed on the colle<tive buyi'lg power of the GPO merrbers; 

theavafability of- co.rerageand adequate r ei mbursement for procedures using our products from t hird-party payors, including government authoritie s; 

t he wil ingness of patients to pay out-Cf-pocket in the absence ci coverage and adequate reirrbursement by third-party payors, includ i'lggovernment authorities ; 

theabii tyto pro.ride incremental d nica l and economic data that show t he safety, clinical efficacy and cost effect iveness ci, and pat ient benefits from, the products; and 

the effectiveness of our sales and marketing efforts for our products 

In the futtre the Company's prcxluctsmay beconechsciete, which wwJd negad~Jy affect operadonsandflnanc.BJcmdition. The medical device industry is characterized by rapid and Significant change. The re can be no assurance that other companie s w il 

not succeed in devel~ ng or marketing dffllices and products that are more effective than t he Co~ny's treatments o r that would render t he Company's produas or t reatments obsolete or noncompetit;..,e Additionaly, new surgical procedures, medications, a nd 

other t herapies could be developed that replace or reduce the importance ci its products. Accordingly, the Company's success will depend in part on the ability to respond quickly to medical an d other changes through the development and introduction of new 

products. Product development involves a hiWI degree ci risk,and there can be no assurance that new product development efforts will result in any commercially successful products. 

Theoompany advertised it's intention oocf'CJ!Ndrund via Twitt.erai May31 xns, ~ there wasnoofferingongoingat the time. This action may ha ve been in violation of SEC rules, as t he SEC proscribes any "offers" of securities, either publicly or privately 

prior to the filing oft he Form C. Any corrmunication made prior to filrlgthe Form C may be construed asan unregistered offer of securit ies made in "Violation ci Section 5 ci the Securit ies Act - a " 83.d Act" that could prevent the Company from being abl e to use 

Regulation CF, Rule 506, or Reg.ilation A in the future 

The CEO is nor: a f0111deroftheoompany and has beenem{icyed with the G::.m,:eny fa approximately aieyear. Further, the CEO has nf!lle r ru n a biotechnology company before. Biotechnolog,, corrpanies are subject to unique challenges and idiOsyncrasies 

which may be difficult to anticipate for one new to the space or market. In particular, biotechnology companies are su bjea to hea-vy reg..ilation and scrut iny, legal liabilt y, corrpliance chalenges, intense technological change, among other chaNenges. 

The Company's ~Jes cycle is Jong and maybe unpredicrabJe, whic.hcanreru/t in variability of its flnandaJ perftrmanc.e. Additionally, long sales cycles rray require the Company t o incur high sales a nd marketing expenses wt h no assurance that a sale will result , 

which could adversely affect it s profitability. The Company's resuk:s of operations rray fluctuate, in part, because of the resoorce-intensive nature of its sales efforts a nd t he length and variability Cf the sales cycle. A sales cycle is the period between init ial contact with a 

prospective customer and a ny sale of its p roducts. The sales process invo lves educating customers aboot the Company's products, participating in extended products evaluations and configurng the products t o customer-specific needs. The length Cf t he sales cycle, 

from initial contact with a customer t o th e execution of a purchase order, is generally [ 6to 24 ] months. Duringthe sales cycle, the Company may expend significant t ime and money on sales and market ing activities or make other expendit ures, all of-..vhich lower its 

operating rrargins, particularly if no sale occurs or if the sale is delayed asa result of extend ed qualification processes or delays. It is difficuk: to predict when, or even if, itwil make a sale toa potential customer or if the Company can increase sales to a isting 

c ustomers. As a result, the Company may not recognize revenue from sales effort s for extended period s of t ime, or at all. The loss o r delay of one o r more large transactions in a quarter could rrlpact its results of operations for that quarter and any f uture quarters for 

which revenue from that transaction is lost or delayed. 

Theamountofcapira/ the Conpany is attemptingroraise in this Offering is not enoL(gli ro rusrain the Compaf!Y'scun-entbusiness plan. In order to achieve the Company's near and long-term goals, th e Company will ne ed to procure funds in addition to t he 

amount raised 11 the Offeri'lg There is no guarantee the Company'Nill be able to raise such funds on acceptat,jeterms or at a ll. If the Company is not a t,je to raise sufficient capital in the future, the Company 'Nil not beat,je to execute it s business plan, its cont inued 

operations will be in jeopardy an d it may be forced to cease operations and sel or otherwise transferal or substantially a ll ci its remaini'lga ssets, which could cause a Purchaser to lo se a ll ora portion of his or her investment 
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111e Cl:Jmpanymay raise additional GJpitalJ wl1ich may cause dilution roexisting stockhokJer~restric.t the G::mpmy'soper.uionsor requite it to relinquishrightsoo unfattaal:Je terms. Additk:inally, the coml'.)3.ny has outstanding convettb le notes of 

approximately j80),(0)w hich will convert in the future and may dilute investors in this round upon conversion. The ComP3ny may seek additional capital througti a variety of means, including through public or private equity, debt financin~ or other sources, inclldi1g 

up-front paymenuand mlestone payments from <;trat egic cdlaborations. To the extent t hat the Comp=my raises.addit ional capital througti t he sale of equity or convertble debt or equity securities,an investor's ownership interest will bf' diluted, and t he terms rrey 

include liquidation o r other preferences that adverselyaffea shareholder riglts. Such financing may resul in dilution t o stockhol ders, irrvosit ion of debt ccwenants, incroosed fixed payment obigations, or other restria ions that mayaffea the ColY()ln}"s business. 

7fle Company's businessm«Jel is capital im.ensi~. The amount of capital the Company is att empting to raise in th is Offering is not enough to sustain the ColY()ln}"s current business plan. In order to achieve the Compan}"s near and long-term goals, the Company 

wil need to procure funds in a ddit ion to the amount raised in the Offering There is no guarantee the Company will be able to rai se such funds on acceptable terms orat all. If the Company a re not able to raise sufficient capit al in the future, it will not be able to execute 

its business plan, its continued operations wil be in jeopardy a nd it may be forced to coose operations and sell or otherwise transfer all or substantialy all of its remaining a ssets, which could cause a Purchaser to lose al or a po!liOn ct his or her investment. 

1flere.-iewingCPAhas inc.luded a '"gcingccnoomn note in thereriewed tlnandais. In pa!licu\ar, the notes to the financial statements prcwide that ''the Company has sustained a net loss ct approximately $0.6 million for the year end ed December 31,2078 and has 

an accumulated d eficit at Decerrber 31, 2018 of approximately $15.4 million. To date, the Company has funded its resoorch and development and operati1g aaivit iesthrough sales of debt and equity securit ies, grant funding and licenses of its produa s The Company 

intends t o continue to seek fundingthrough investment s by strategic partners a nd from prlwteand public sales of- securit ies until such t ime that t he Company generates sufficient cash flow to sustain its operations. There is no guarantee t hat the Company will be able 

to raise sufficient capital or generate a level cl revenues to sustain its operatiOns. M:tnagement believes that the Comp3.n}"s capital requirement> depend on manyfaa ors, including liquidity necessary for the cont inued development and marketing of t s produas." 

51.1:ooss in early preclink.al studies maynotbe indicati~ofresultscbtainedinlacer predink.al stlXliesandclink.al uials. The Compan}"s produas may not have been e'-81uated in human clinical trials, and the Company rray experience unexpe<ted or adverse 

resulu in t he future The Company will be required to demonstrate through adequate and well-controled clinical trials that its products are safe for humans and effective for indicated uses before it can seek regulatory approvals for commercial sale . The positive results 

it has observed in preclinical trials may not be prediaive of outcomes in future clinical trials. Its produas mayalsofal to show the desired safety and efficacy in later stages of clf'l ical development even if they stJccess:fully advance t hrough init ial clinical t rials. The clinical 

trial process may fail to demonstrate t hat the product is safe for hurra nsand effeaive for indicated uses, which may caus e the Company to abandon certai1 produas o r t herapies. Many companies in the biotechnolog,< industry have suffered significant setbacks in late

stage clinical trials after achieving pos itive results in early-!;ta,ge development a nd there is a high failure rate for product candidates proceeding through clinical trials. Data obtained from preclinical and dnical aaWities are subject to varying interpretations, 1Mlich may 

delay, limit or prf".'ent regulatoryapprowl. Regulatory delays or rejeaions may be encountered as a resut o f many faaors, in cluding changes in regulato ry policy during the period cl produa development, failure to perform in accordancewth FDA good clinical 

praaices orappkable regulatory guidelines in the EU and ether countries, seleaion of clinical endpoints that require prcionged periods of clinical observation or a nalysis of the resulting data, o r changes in regulato ry requirements and guidan ce that require amending 

or submitting new clinical protocols. In addtion, the design cl a clinical trial can determine-whether it s restJlts will stJPPort approval ofa pro dua, and flaws in the desi~ of a clinical trial may not become apparent until the dnical trial is well adwnced. The ColY()lny 

cannoc be certain that itwil not face these or similar setbacks 

The Company ccndtx.ts business in a heavily regulated indusuy and if it fails to romply with these laws and g::,,temment regtiations,. it coofd incur penalties or be required to make signif1cant changes to its operations orexperie11ce ad.-erse publicizy, 

whichcoofd have a material ad~rseeffec.t oo its business,. t1nancialcondition, and results of operations. The biotech industry is hoovily regulated and closely suutinized by f ederal, stat e and local gcwernments. Comprehensive statutes and regulations govern t he 

manner in which the Company pro'-'ides and bills for services and ccilects reimbursement from governmental programs and prr,<ate payors, contraaual relationsh ips with Prcwiders, vendors and Clients, rrarketingaa ivit iesand ocher aspects of its operations . Because of 

the broodth of these laws and the narrowness of the statutory exceptions and safe harbors awilable, it is possible that some of the Compan}"s business aaMties could be subject to chalenge under one or more of such laws. Achieving and sustaining compliance with 

these laws may prove costly. Failure to comply with these laws and other laws can result in civil and criminal penalt ies such as fine s, damages., overpayment recoupment loss cl enrollment status and exclusion f rom the Medicare and Medicaid programs. The risk of the 

Company bef\g found in violation of these laws and regulations is incroosed by the faa that rrany cl them have not been fully interpreted by the regulatory authorit ies or the coutlS, and their pro\1sions are somE'Cimes open to a wriety of interpretations. The Compan}"s 

faik.Jre to accurately anticipate the application of these law sand regulations to the bu siness or a ny other failure to comply with regulatory requirements could croote ~abi ityfor us and neg=ttively affectthe business. Anyaaion against us for violation of these laws or 

reg.ilations, even ifwe successfuly defend again!;!: it, could cause us to incur signifieant legil expens es, divert rranagement'Sattention from the operation of the business and result in adverse publicity. 

The Company relies heavilyoo their ted111ology and inrelle<.tual property, but they may be u11able to adequately or cost-effecti~Jy prot«. t or enforce their inteJ/ec.tual proper ty rights,. therefJ' weakening their canpetiti~ po9tion and increasing 

operating costs. To protect ther rights in our services and t e<hnology, they rely on a combination of COPYright and t rademark laws, patents, t rade secrets, confidentia~tyagreements with emplcyees and t hird pallies, and proteaive contractual prcwisions. They also 

rely on laws pertaining to trademarks and dorrain names t o protea the value of their corporat e brands a nd reputation. Despite their efforts to protectther proprietary rights , unauthorized parties may copyaspeas of t heir services o r tech no lo~, obtain and use 

information, marks, or technology that they re.gard as proprietary, or otherwise violate or infringe t heir intelleaual property rights In addition, it is possible that others could independent ly develop sub!;tant ialy equiw lent intelle<tual property If t hey do not effea ively 

protea their intellectual property, or if others iidependently develop substantially equivalent intellectual property, their competitive post ion could be weakened 

Effec.ti.-ely polidng the unauthorized use of their services and t£<.hrn:iq:y is time-co11suming and costly, and the steps taken by them may not prevent misappropriation of their t.edlnologyorother proJYietary assets. The efforts they have taken to 

protea our proprietary riglts rray not be sufficient or effeaive, and unauthorized pa/lies may copyaspeas cl t heir services, use similar marks or domain names, or obtain and use information, rrarks, or technolCJ©' that they regird as proprietary. They may have to 

litigite to enforce their intelleaual property rights, to protea their trade se<rets:, orto determine the w lid ity and scope of others-' proprietary rights, which are sometimes not clear or rray change. Litig=ttion can be t ime consuming and expensive, and the outcom e can 

be difficult to predia. 

Manyofcanpat1y'scoouactsare undersro«J tobeccnti11gent/ to t.riggero11 the stx.ressfu/ deve/o,mentand proofofconcept. ofCYT-10& d inical d£'.'elopment isa long, expensive and uncertain process a nd is subject to delays and the risk that products rray 

ultimately prove unsafe or ineffeaive in treating the indications for -wh ich they are desigied. Completion of clinical t rials may take several years or more. CMnical trials can be delayed fora wriety of reasons, ind uding delays in obtaining regulatory approval to commence 

a trial, in reaching an agreement on acceptable clinical t rial terms with prospective sites, in obtaining insttutional r £'.'iew board approval at each site, in recruiting patients to participate in a trial or in obtaining sufficient stJW~es of clinical trial materials. The Company 

cannot provide any assurance that it will successfully, or in a t imely manne r, enroll its clinical trials, that its c~nical t rials wil meE'C th eir primary endpoints or that such t rials o r their restJ ltswil beaccepred by the FDA orforeigi re~ latory authorit ies. The Company may 

experience numerous unforeseen events during, or because of, the d nical trial process t hat could delay or prevent it from receiving re~ latory cloorance or approval for new produas or modifications of- existing products, inck.Jdiig new indications for exist ing products 

Any stJch delays could adversely affect t he Compan}"s operations. 

1fle COmpanydependscn the perfOrmanooofdist.riburcrsandocher resellers The Company distributes its produasthrough di!;trbutors and w lue-added resellers, which may also distribute products from competing manufacturers. Many resellers have narrow 

operating rrargins and have been adverselyaffeaed i1 the past bywook economie condit ions. Some resellers may perceive the expansion of the Compan}"s direct sales a s conflia ing wt h their business interests as di!;tributors and resel ers of t he Co1TP3,ny's produas 

Such a perception could discourage reselers from investing resources in the distribut ion and sale of the Compan}"s produas or lood them to imit or cease distributiOn of- those produa s. The Company has invested and will cont inue to invest in programs to enhance 

reseller sales. These programs could req ur e a substantial investme nt "While pro~ ding no assurance of return or i1crement al revenue. The financial condit ion of these resellers could weaken, these resellers could !;top distribut ingthe Compan}"s prod ua s, or uncertainty 

reg=trding derrand fort he Compan}"s products could cause resell ers to reduce their o rdering and marketing of the Compan}"s produas 

The G:Jmpanydependscn a limir«J numberof dist.riburcrs fr:ra subsramialmajority of its revenue. If the Company fa~s to retain or expand its relationships o r its di!;trbutor red uces their commtment s, its revenue could decline sigriifican tly. As a resu lt of this 

concentration, the Compan}"s revenu e could fluctuate rraterially and could be materially and disproportionately impacted by purchasingdecisiOnsand aa ions ct its si~ ificant di!;tributor. In the future, any significant distributor rrayalter their purchasf'lg patterns a t any 

t ime with limited notice, or may decide not to cont inue to purchase the Compan}"s solutions a t a ll, which could cause Its revenue to dedne materially and materially harm its financial condit ion and results cl operations If the Company is not ab,le to diversify its 

distributor base, it will continue to be susceptble t o risks associated with concent ratiOn. 

1fle Company depends en JYOtltable rq,aity.beari11g lioonses of its t.eeh11cJogy, and if i, is unable tomaincain and generate stx.h lic~nse agreemet1t:!; then it may not be able t0 sustain existitig Je~ls of re~nue or increase re~t1l£'. The Company depends 

upon the id entification, investment in, and k ense cl new patents for revenues. )f the Company is unable to rraintain stJch license agreements and to continue to df".'elop new license arrangements, then it may not have t he resources to ident ify new technology-based 

opportunit ies for future patents and inventions in order to maintain sustainable revenue and grcwth. The Compan}"s current or fut u re license agreements rray not provide the volume or quality of r"f3.lty revenue to sustain its business. In some cases, other technology 

sources may competeagi.inst us as they seek to license and commercialize technologies. These and other !;trategies may reduce the number of sources and potential c lients to whom it can markE'C services. The Compan}"s inability to maintain current re lat ionships and 

sources of technolQ©' o r to secure new licen sees, rray have a material adverse effe<t on our business and restJ lts of operat ions. 

The G:Jmpanyhascondocted the fdlowinguansactioos with related pers:ms. Upon expiration of the Compan}"s office loose in Xl17, the Corrpany be.gan loosing space from t he Compan}"s Pres id ent on a month-to-month basis for $2i::oJ monthly. Total rent 

expense incurred on space leased from the Cof"Tl)an}"s President was $24,COJ foryear ended Decerrber 31, 2018. Rent was not being charged for use of the space in 2077. During 2018, the Company issued two (2) convertible notes, each in the principal amount of 

$50,COJ to related pa/lies. The Notes bear interest a t a rate of 10% per year, payable quanerly, on March 31, J une 30, September 30and December 31 of each year, with a maturity date of J une 30, 2021 

The G:Jmpanyhasnot flied a Form D fa its prior offeringsofsec.urities. The SEC rules require a Form D to be fi led by companies within 15 days after the first sale of securities i1 the cffering relying on Regulation D Failing to regi!;ter with the SEC or get an 

exemption may lead to fines, the right of- investors to get th eir investments l::ack, and even criminal charges. There is a risk that a late penalty could apply. 

7fle Company does not ha~em{i~ment co11uactsin plaoo. Employment agreements typically provide protections t o the Company in the event cl the employee's departure, specificallyaddressf'lgwho is ent it led to any intelleaual property crooted or developed by 

those emplcyees in the course of their employment and covering topics such as non- competition and non- solictation . As a restJlt, the Company might not have any ability to prevent those emp,loyees' d irea competition, or have any le.gal riglt to intellectual property 

crooted during their emp,loyment. There is no guarantee that an efl'Poyment agreement will be entered into . 
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General Risks and Disclosures 

Scan-up investing is risky. Investing in startups is very risky, high~ speculative,and should nct: be rm.de bf anyone who cannot afford to los." their entire iwe'>tment Unlikii an investment in a mature bm iness where there is a t rack record of revenue and income, the 

success ofa startup or early-stage venture often relies on the development of a new product or service that rray or may not find a rrarket. Be.fore inve sti'lg ,you should carefully considerthe specific risks and disclosuresrelated to both this cffering type and the 

comD3-ny which can be found in t his corrpany profile and the documents in t he data room below 

Your shares are not easily transferable. You should not plan on beingabie to readily t ransfer and/or resell your security. Current~ there is no market or ~quid ity for these shares and the company does not have any plans: to list thes:e s:hares: on an exchange or other 

s:econdary market. At s:ome pcint the company may choose to do so, but until then you should plan to hold your investment fora significant period of t ime befo re a " liq uidatio n event'' occurs. A '~iquidation event" is when the company e ither lists the r shares on a n 

exchange, is acquired, or goes 00.nkruDt. 

The Company may not pay dividends for the foreseeable future. U'lless otherwise specified in t he offering d ocuments and subjea to state law, you are not entit led to receive any divid ends on your inte rest in t he Co rnpany. Accordingly, any DC(ential investor who 

anticipates the need for current dividends or income from an investment should nct purchase any cit he securit ies o ffered on the Site . 

Valuation and capiraUzation. U'llike isted cornpani es that are valued publicly through market-driven stock prices, the valuation of- private companies, especially startups, is difficult to assess and you may risk c,.rerpayingforyour investment. In addition, there may be 

additional classes of equity with rights that a re superior t o the class: ci equity being so ld 

You may only receive limited disclosure. While the company must disclose certain information, since the company is a t an early-stage they may only be able to provide imited information a bout its business pla n and operations becau se it does not have fully 

developed operatio ns or a long history. The company may also only oblig=ned to file informat ion periodicaly reg=i.rding its business, including financial statements. A publicly isted company, in contrast, is required to file annual and quarterly reports a nd promptly 

disclose certain events throu~ cont inuing disclosure that you can use to evaluate t he status ciyour investment. 

Investment in personnel. An oo.rly-srage investment isalso an investment in the entrepreneur or management ci the cornpany. Being able t o execute on the business plan is often an importantfaaor in whether the business is viable and successful. You should be 

aware that a portion of your investment may fund the compensation of the company's employees , including its management. You should carefully review any disclosure regarding the company' s use of proceed s 

Possibility of fraud. In li~t of the relative ease "With which early- ;tage companies can raise fund s, it may be the case that certain opportunit ies turn o ut to be money-los rlg fraudulent scheme s. As with o ther investments, t here is no guarantee that investments will be 

immune from fraud. 

Lack of professional guidance. M3.ny successful companies partially attribute their early success to the guidance of professional early-stage investors (e.g ,angel investors and venture capital firms) . These investors often negotiate for seats on the company's board of 

d irectors a nd play an important role throu~ t heir resources, contacts and experience in assisting early- stage cornpanies in executing on their business plans . An early-stage company may not have the benefit ci such profes sional investors: 

Representatives of SI Serurities,LLCareafflliated with SI Advisors, LLC \SI Advisors"'). SI Advis:ors: is: an exempt investment adviso r that acts as:the General Partner of SI Selectio ns Fund I, L P ("SI Selections: Fund") - SI Selection s: Fund is an ea rly stage ventu re 

capital fund CMned by third-party investors. From t ime to time, SI Selections Fund may invest in offerings made available on the Seed Invest pla tform, ind uding this offering Investments made by SI Se lea ions Fund may be counted towards the total funds raised 

necessary to reach the minimum fundingtargetas: disclosed in the applicable offering rraterials 

Data Room 

NAME TYPE 

) CJ Pitch Deck and Overview ( 1 file) Folder 

Join the Conversation 

Be the fi rst t o post a comment or question about 

Forcomp~~ce purposes, founders con ducting Reg Cf o~rings are prohibited from posting contact infonnat ion on theirDi;cussion Board;. Posts including e-rra.~ addn!sses or phone numbers wil bl! n!mO¥ed immedBtelf. tfyou would •le to connect with~ investor directly please notify you r 

dedicated campai©7 h"l!IMger on seedilvest's Venturi! Growth te-Yfl 

Say rnrnething here P !ST 

Frequent~ Asked Questions 

About Side by S ide Offerirgs 
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What is Side by Side! 

A Side by Side offering refers t o a deal thdt is: raising capital under two ofur i'lgtyJX"s. This Side by Side offering is: raising underRe91lat ion er and Rule 506( c) of Regulation D. 

Whatis aFormC1 

The Form C isa documentthe comPdny must file w ith the Securities -Yid Exchange Comrnis:sion ("SEC") which inc kl des 005ic info~ion about the company an d its offcringand is a condition to mak llgaReg CF offeringdl'aila.bleto invest or.;. It is important to ncte that t he SEC does not r~k!w 

the Form C, and therefore is not recommendinganc\(orappro11ingct1y d the securitk!s being offered 

Before malingany investment decision, it is highly rec ornmendedthat prospective iw estors re,,-~w the Form C filed w ith the SEC ( included in t he cornpa"lfs profile) befor e ~ ~ingany l'lves tment decis ion 

What is R:ule 506( c) under Regu lation D? 

Rule 506( c) under Regulation D is a typed cifoingwith no ~mts on how much a company may rai.e. The company ffiel¥ gene rally solicit their offering, but the company rr'l.lst 11erify each l"lves tor's status as an accredited in11iestorpri0rto clos l"lgandaccepting funds. To learn more about Rule 

S06(c) underRegul~ ion Dand other offering types ched out our.!2!2g a ndacade my~ 

Wh in isRegCF! 

Title 111 cA the JOBS Act outfo es Reg CF, atype cA offering allowing pri11ate companies t o rate up to $1 milion from ail Americans. Prior capital rating options limited prh<ate companies to rai.ing money only from accredited in11esto~, hi.torically the wealthiest N2% of Americans. lil:.e aKid s tarter 

campaign, Reg CF a l ows comp,yiies to raise fund; on line fromth '!ir earlyadopte~ -Yid the crowd Howe11er, instead of providing in11iesto~ a reward such as at· shirt ora card, in11esto~ rec eh<esecurities, typically eq uity, in th e startups: t hey bacl:.. To learn more about Reg CF -Yid ether offering types 

che cl:. out our !2!!2.g<YJd~. 

Makkig an Investment in Cytonics Corporation 

How does investing worlc? 

When you complete you r investment on ~ edlnvest,your rnoney wNI be tran sferred to &'I es crowa(countwhe re &'I l"l depen dent escrowagent wil watch overyour investment until it iSaccepted by Cyt on ies Corporati:Jn. Once Cytonies Corporati:Jn a ccept:; yourinvestment,and certain regulatory 

procedures ~ e cofTl)let ed, yourmoneywil be transfemd from t he escrowaccou nt t o Cytonics Corporati on in exchange foryoursecurities . At that point,you will be a proud own er in Cytonics Corporation 

W hat w ill I need to c omplete my invest ment! 

To rra.l:.e an in11estment, you w Nlneed the following inforrra.t io n r~dily ~ ailable: 

1 Personal information such as your cumntaddress cl'ld phone number 

2. E mploymentand employer information 

J Net worth an d income information 

4 Social ~ curity Numberor pa.ssport 

S ABA bcl'll:. routing number and ched:.ingaccount number ( typi calyfound on ape~onal checl:. or @11 1:. statement) 

If you ~e inviesting under Rule 506(c) of Regubtion D, your status asan Accredited 11111est orwil also need to be 11erified and you wil be asl:.ed to pr(lrfide documentation s upportl"lg your income, net worth, revenue,or net assets ora letter from a QualifiedadviSorsuch as a RegiStered Investment 

AcMsor, Registered Brol:.e r Dealer, Lawyer, or CPA 

How much can lin"W:st! 

An in11estor t limited fl the amou nt that he ors he may invest in a Reg er offering during a ny 12-month period 

• If eithert he a nnuai income or t he net worth of th e investoriS less than $100,0CJJ, the in 11iestor t •m ited t o the g reater of$2µ:IJ or 5% r:Athe le'.lSerof his or her annual incom e or net worth 

• If the a nnua l income and net worth of the in11es torare both great er than $100,0CIJ, the l"lves t or iS ll"l"lited to 10% ti the lesser cA his or her annual income or net worth , toa maxmum cA $100,COO 

Separately, Cyton ics Corporation hasseta minirr'l.l m investment amount of US $1 µ:IJ. 

Accredited in11iesto~ inves ting !20,0CJJ or overdo not have flvestment limits 

After My Investment 

What is myongoing re lationshipwiththe Issuer? 

You a re a partial owner of t he company, you do own securities after a l ! But more importantly, companies whic h ha 11e raiSed money via Regulati on CF must file inforrra.tion w ith the SEC and past it on their welliites on a n arinual bast. Recei11ing regular company updates 5 important to l:.eep 

shareholders educated and informedaboutthe progress r:Athe comp<l'ly and thfr invest ment. ThiSannual report includes information simil.Yto a company's initial Reg Cf filing an d l:.ey fl formation t hatacompanywil Wcl'lt to s hare with its in11estors to fos ter a cfy'namic cl'ld healthy relationship 

In certain circumstances aco~y rra.yterminateit:s ongoing reporting r equirement if: 

1 The company becomes afu ly-reportingregiSt rant with the SEC 

2. The company has filed at least one annua l report, but has no more t h&'l JOO s hareho lders ct record 

J The company has fi led at least three annual report:s,and has no more t han $10 mNl on in assets 

4 The company ora notherp.vty purc hases or repurchases a l th e securities sold in relBnce on Sect ion 4 (a) (6) 

5. The companyceases t o dobusin ess 

However, regardless cA whether a company has terminated its ongOing reporting req.Jirement per SEC rults, Seedln11es tworl:.s with a l companies on its p btformto ensure t hat in11est ors ~e pro11ided Quarterly updates. Th ese Quarterly reports wil l"lclude informatio n s uch as: ( i) q.Jarterly net sales , 

( ii) q.iarterly change in cash a nd cash on h<l'ld, (iii) material updates on the b us in ess, ( ht) fundraisingupdates (l!!JIIY plan s for next round, curnnt round status, etc.), a nd (v) any notable press a nd news. 

How can I s e ll my securities in the future! 

Currently there iS no marl:.et o r liquidity for t hesesecurit ies. Right now Cytonics Corporation does not plan to ~st thes e s ecurities on a national exchang e ora nothersecondary marl:.et. At some point Cytonics Corporation may choose to do s o, but until t hen you should plan to holdyourin11estment 

fora s ignificant period ct time before a"~q.iidation event'' occu~ . A " liq ui dation event"iS when Cyton ics Corporation eit her ~sts thef' securities on a n exch<l'lge, isacquired, or goies bcl'll:.rui:t 

How do I keep trac k of this in\'estment! 

You can r eturn t o ~ edlnvest at any time t o view your portfolio ofin11,estment:s &'Id obtSn asummary statement. lf invest ed underRegubtion CF you rrayatio recei11e periodic updates from the companya bouttheirbus in ess , in addition t o monthly account stat ements. 

Ot her Gene ral Quest "ions 

Whllt is this page a bout! 

ThiS iS Cytonics Coll)oration's fundraising profile page, where you can find information that may be helpful for you to mal:ean invest ment det5ion in their cofTl)any. The information on this page n cludiest he cofTl)any (lrferview, t earn bia;,andth e ri;;lsand disclosures related t o th5 inves tment 

opportu nity. If t he company runs a s ide by side offern g that includes an offern gunderRegulation CF.you ffi<o/ als ofindacopy of t he Cytonies Corpor~ion's r orm C The Form C in cludes important detai6 about ( :,tonics Corporation's fundrase t hat you should re11iew before in11esting 
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How ca n I (or the company) cancel my inveStment unde r Regulation CH 

Foroffuings made under Regulation CF ,you may cancel your investrrientat an ytime up to 48 hou rs before a closing occurs oran e.Y-~erdate set by t he company. You wil be sent a reminder notification appnJXimately five cb.ys bd onithe cla;ing or set date giving you an opportunity to can cel you r 

investment if you had not Ill ready done so. Once aclosingoccurs, and t you have not cancelt:dyour investIT"H!'nt,you wil receive an ema~ notffingyou that yoursecurit ies have been fssued. If you have a lready funded your investment,your funds will be promptly refu nded to you upon cancdation 

To cancel your inve;tment, you may go to your portfolio pa,ge 

What if I change my mind about investing ! 

If you invest underanyothe r offe rin gtype,you ~ can cel yourinvestmentatanyt ime, forany r=on until a da;ingoccurs. You wil rl!C eive~ ermJ when the d osing occurs a.n dyour s ecurties Mire bee n issued . lfyou Mve ~rea.dyfunded your inve5tmenta.nd yourfunds a.re in escrow,yourfund, 

will be promptly refunded to you upon c~cell:1.tion. To ca.nee I your investment , plea.se goto your~page 
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