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Seme 25, 2007

Jesslca Brberich
United States Securities and Exchange Cq¢
450 Fifth Street, N.W.

Washington, D.C. 20549-0405

Re: Tricell, Inc.
Form 10-K for the year ende
~ Flled April 18, 2006
Form 10-Q for the quarter e
File No. 000-50036

Dear Jessica Barberich

_ We have recelved your letter datec
comments on the above referenced docu

: We acknowledge that the adequac

~ the flling is the responsibility of the reglst
changes to disclosure in response to staff
disclosure .in the above noted fllings.do n
taking any actlon with respect to the filin

>mmlsslgn

d December 31, 2005

ments.

TRICELL Inc

33 Lawton Congleton

Cheshire
CW12 1RU

nded September 30, 2006

 June 21, 2007, containing

y and accuracy of the disclosure In
crant and that staff comments or

F comments in the proposed

pt foreclose the Commission from
g. We also represent that the

registrant may not assert staff comments as a defense In any proceeding

initiated by the Commisslon or any perso1
of the United States. .

of your comments. Please note that we
10-K at this time because we would prefi

FolloWing pleasé find our respons%s

h under the federal securlties laws

, humbered to correspond to each
re not providing an amended Form
r to only file one such amendment

once we satisfy all of the Commilssion’s comments, which we hope to achleve

~ Please féel free to contact me If ya
further Infort

Sincerely,

Neil 'Pur\s N \
Chief Fi jal Officer

Phone: +44 (0)]

260 291880

Fax +44 (0)1260 291881
Emall; nell.pursell@tricellinc.com
Web: www.tricellinc.com

u have any questions or require any
tion regarding these matters.



2 In the Cornpanys oplnlon the value attaching to NJJ customers lists is
only nominal and that’s why we stated in our letter 19 June 2007 that
we valued the NJJ customers’ lists jat $100,000.

The Company determined thus valuation on the basls that the
Company consldered that the NJJ) customers had key relationships with
the management team at NJ1|and not the Company NJJ (the
acquisltton). ,

In our previous letter dated March 12, 2007 we stated.that we
expected our sales to be increased as a result of the NJJ customer
relatlonships, however as the NJJ|customer relationships are with the
management team of NJJ and ngt the acqulisition company NJJ; the
Company has concluded therefore that the value of the NJJ customer
llsts are nominal and that a the value of $100,000 has been attributed.

Thereby the value that would result from increased sales as a result of
“the NJJ acqulsition would be attributable to the customer relationships
that are dependant on the NJ1 mgnagement and encapsulated In, the
NJJ management team non¢ compete agreements. Thereby to ensure
that the benefits or these reiationghips would pass to the Company, as
part of the acquisition, the NJJ management team had to enter into
none compete agreements with the Company. The Company has:
separately valued these rion-compete agreements as Intanglble assets,
. The valuation was $10 Mllllon tg be amortized straight-line over 5

years.

In respect of the amortlzatlon method for our customer relationships
the Company determined that this should mirror the amortization
method attributed to the non-compete agreements as these two
Intangible assets are intrinsically lihked as described above,

Once we have closed all your outstandlhg comments we will be pleased to-

amend all the necessary fillngs as directed.

Phone: +44 (0)]1260 291880
Fax +44 (0)1260 2918661
Email: nell.pursell@tricellinc.com
Web: www.,trigcellinc,com






